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HOME OF THE 


N ADDITION to its value as property the Home Office 
of the Illinois Life possesses an intangible worth in the 
eyes of policyholders and company representatives. It 
has a purpose and meaning which cannot be expressed 
in terms of dollars and cents. This beautiful edifice, a 
fine specimen of the architect's technique, is a monument 
to thrift and industry, a symbol of protection, and the 
physical mark of an ideal. 


ILLINOIS LIFE 


ILLINOIS LIFE 


During its years of operation the Illinois Life has gained 
and maintained a reputation of whichit is admittedly proud. 
Prompt payment of claims, efficient service to policy- 
holders, and fair dealing with its field representatives are 
features which have aided in the consistent, progressive 
growth of this company. . 

The symmetry and strength of Illinois Life is well 
expressed by the sturdy structure pictured here. 


INSURANCE CO, 


Ilinois Life Building CHICAGO 1212 Lake Shore Drive 
RAYMOND W. STEVENS. President 
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Maybe You Need 
A New Pair of Glasses 











MISSOURI 








As you look into the New Year, 1931, what do you 
seeP How is your vision—what is your mental 
attitude as you contemplate the coming twelve 
months and the opportunities offered? 


‘During 1930, too many of us have been looking 
through “dark glasses.” As we turn to 1931, we 
need a new vision—a new mental attitude. 


Such a new outlook will stir up new ambitions— 
will encourage us to attempt bigger things, fix a 
bigger goal—and will inspire new ideas and new 
ways of meeting that goal. 


We extend to every insurance representative, in every line, 
our heartiest best wishes for continued Health, Happiness 
and Prosperity as we enter the great new year of 193t. 


STATE LIFE 


INSURANCE COMPANY 


HILLSMAN TAYLOR, President 
ST. LOUIS 


More than a Billion and a Quarter Dollars of Life Insurance in force 
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More Publicity 
on Examinations 


Insurance Commissioners Conven- 
tion Will Go on Record as 
to Expense 


SOME ABUSES CHARGED 


Action Taken on Important Subjects by 
the State Supervisors at Mid- 
year Meeting 


Convention of Insur- 


took an 


National 
Commissioners 


The 
ance advanced 
step on publicity with regard to com- 
pany examinations at its meeting in New 
York by adopting a resolution offered 
by Commissioner Dunham of Connecti- 
cut, as follows: 

“That the secretary be _ instructed 
from this date to notify each commis- 
of all 
and to report to the convention annually 


the names of all companies examined, 
who participated and the amount of 
charges paid for the examination and 
to whom.” 
Complaint 


sioner convention examinations 


as to Charges 


There has been some complaint in 
certain quarters regarding high fees 
charged by examiners. It has been 
stated that people were sent to make 
examinations who were not experts but 
who were paid high fees and expenses 
thus increasing the cost of examina- 
tions materially. It has even been 
charged that certain departments used 
this method for political purposes in 
getting examiners appointed who were 
not capable of going over the books of 
insurance companies. There has been 
an increasing number of complaints as 
to this process so that the insurance 
companies felt that the commissioners, 
in criticizing expense ratios, were 
really doing something to increase them 
through this method. The companies 
feel that only competent examiners 
should be appointed, that no more than 
necessary should make the examination, 
that examinations should not be unduly 
prolonged and that reasonable charges 
should be made. Some examinations 
have become a financial burden. 


No Change in Security Valuations 


The committee on valuation of securi- 
ties decided to make no recommendation 
fora change of system thus allowing the 
market values that are scheduled Dec. 
31 to prevail. There was considerable 
discussion as to whether some action 
could be taken to modify this procedure 
in view of the present condition in the 
stock market. It was felt by some that 
securities might be still more depressed 
by the end of the year and that unless 
some more lenient plan were made a 
hardship might be forced on some com- 
panies. However, the committee felt 
that no modification should be made. 

The committee on authorized insur- 
ance appreciated the work of Commis- 

(CONTINUED ON PAGE 12) 





Actuarial Firm Comments 
on Present Life Situation 


Commissioner Yenter of Iowa has addressed the New York City 
actuarial firm of Miles M. Dawson & Son concerning tendencies in life 


insurance which he regards as dangerous. 


He asks the Dawson office 


for its comment looking at the field from an impartial viewpoint. 
Alfred B. Dawson replies to the Iowa commissioner for his firm. Com- 


missioner Yenter’s letter: 


“Inasmuch as you were, during 1928, re- 


tained by Iowa on behalf of the insurance department in connection 
with specific insurance problems of considerable importance, which 
at that time were before the department (and to the best of my knowl- 
edge that employment has not been discontinued by either the state 


or yourself), I am writing to inquire 
whether or not you would be willing 
to serve this department directly in cer- 
tain matters wherein the interests of 
lowa policyholders are affected by rea- 
son of the Caldwell failure, and certain 
other more or less related transactions. 


Sees Dangerous Tendencies 


“It appears to me that there are cer- 
tain tendencies growing up in the life 
insurance business in this country, in- 
creasing with more or less rapidity, 
which seem to be somewhat parallei to 
conditions which existed prior to and 
brought about the Armstrong investi- 
gation of the business of insurance in 
New York in 1905. Whether or not 
present conditions parallel the condi- 
tions existing prior to the Armstrong 
investigation, 1 am fearful that some 
of the tendencies, if permitted to con- 
tinue, will seriously impair the protec- 
tion of policyholders and the stability 
of life companies. 

“Concentrations of life 
business, carrying with it its reserve, 
seem to be becoming more and more 
the object of barter and sale for con- 
siderations considerably in excess in 
many instances of what could reason- 
ably be paid if the purchaser has in 
mind the thought of affording adequate 
protection to policyholders and main- 
taining a reasonable surplus, which it 
appears is necessary if complete pro- 
tection is to be afforded. 


insurance 


Substitution of Securities 


“These tremendous concentrations of 
wealth represented by life insurance re- 
serves and surplus, of course attract the 
attention of the promoter. I am very 
much concerned about the substitution 
of securities which seems to be going 
on mainly in connection with business 
which has more or less recently been 
bought and sold, and the operation gen- 
erally of some of the interlocking groups 
which are growing up throughout the 
country, affording an opportunity to 
manipulate assets. 


Period of Great Stress 


“The country as a whole has been 
and is yet going through a period of 
financial stress and depression. The life 
insurance business, until this time, has 
maintained its solvency and has ap- 
peared to be financially sound. If its 
funds have been and are invested in 
securities basically sound, it would seem 
that there can be no question but that 
the business today is in sound condi- 
tion, which, incidentally, I believe may 
be taken as almost positive indication 
that the business is so organized that 
it will stand the stress and strain 





almost any conceivable financial up- 


heaval. 


Companies Bought and Sold 


“You are thoroughly familiar with the 
operation of not only insurance com- 
panies, but also with the operation of 
insurance departments. Companies are 
bought and sold and the capital struc- 
tures are completely changed before the 
various departments have any particular 
knowledge of the transactions. In other 
words, departmental participation is to 
a considerable degree of a post mortem 
variety. For the past three years | 
have been elected chairman of the ex- 
ecutive committee of the National Con- 
vention of Insurance Commissioners, 
and have had the responsibilities inci- 


dent to that office in addition to the 
usual problems, and have given con- 
siderable personal attention and con- 
sideration to them. 
International Life Issue 

“You of course are aware of the 
position taken by this department in 
connection with the reinsurance of the 
International Life of St. Louis by the 


Missouri State Life and the conditions 
confronting this and other departments 
which necessitated that rather precipit- 
out action which we believed to be for 
the benefit of policyholders in our re 
spective states, and for the benefit of 
the business generally. If I recall cor- 
rectly, when I advised you of the pend- 
ing receiverships, with possible con- 
sequences to the policyholders of the 
International, it was your opinion that 
we, as commissioners of insurance in 
(CONTINUED ON PAGE 10) 











An Appreciated Gift 
with a Practical Value 


White elephants always pre- 
dominate among Christmas gifts. 
However, THe NATIONAL UNDER- 
WRITER Offers an opportunity for 
general agents and managers to 
give their agents a gift which will 
be greatly appreciated but have a 
practical value. A_ subscription 
Christmas gift blank is found in 
this issue of Tue NAtionaAL UN 
DERWRITER for general agents who 
wish to reward their men for the 
work they have been doing during 
the past year. An appropriate 
Christmas card will be sent out 
informing the agent who is send- 
ing him the subscription as a gift. 
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Complications 
Delay Progress 


Much Trouble in Establishing 
Ownership of Inter-Southern 
Life Shares 


DEAL TO BE CLOSED SOON 
Examination Is Now Being Made of 
the Company by Three State 


Departments 
Life insurance people have been 
anxiously waiting some definite an- 
nouncement from the Keystone Hold- 


ing Company which has purchased the 


Inter-Southern Life as to 
the 


supporting it in this important 


control of the 
the 
that are 


identity ° of financial interests 


enterprise. It is stated that three invest 
ment houses of high repute are offering 
their assistance but until the ownership 
of the stock is established no official 
announcement will be made. There are 
3,200,000 shares of Inter-Southern Life 
stock. If a showdown were called for 
at this moment there are probably 
200,000 shares in the clear. Shares 
have been deposited in escrow but in a 


large number of cases the ownership 
is not established. The Keystone Hold 
ing Company is therefore not taking 
over any shares until the title is clear 


Deals With 18 Receiverships 


It seems that prior to the Caldwell & 
Co. failure the stock was put up as col- 
lateral here, there and everywhere. In 
some cases loans were made by banks 
\ bank would probably “reinsure” part 
of its loan in other banks. One or two 
of the other banks may have failed, The 
Keystone Holding Company has to 
deal with 18 receiverships in connection 
with the Inter-Southern Life stock, 


Shenandoah in the Clear 


The Shenandoah Life is entirely out 
of the Inter-Southern Life category and 
has no connection whatever with any 
of the Caldwell & Co, failed enterprises 
or any of the life companies. Lehman 
& Co., the New York investment house, 
purchased the stock owned by the As 
sociated Life Companies. The Associated 
Life Companies, which was the holding 
company and which became a mere 
shell, owned 60 percent of the stock of 


the Southeastern Life of Greenville 
S. C. The holding company borrowed 
money from the Inter-Southern Life 
and put up Southeastern Life stock as 


rherefore the Inter-Southern 
Life owns 60 percent of the control of 
Southeastern Life. It owns 250,000 
shares of the Missouri State Life. The 
Missouri State Life in turn has an op 


| tion to purchase 51 percent of the South 


western Life of Dallas, it having made 


| part payment. The Inter-Southern Life 


also owns the control of the Home Life 
of Little Rock. 
The Home Life is the hardest hit. It 
(CONTINUED ON PAGE 11) 
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Executives Are 
Called to Arms 


Life Presidents Urged to Assist in 
Solving Critical Economic 
Problems 


FEATURES OF PROGRAM 
aes 
Eminent Men in Various Lines Con- 
tributed to the Success of 
the Meet:ng 
The executives of life insurance com- 
panies were appealed to at the annual 
Association of Life In- 
their good 


meeting of the 
surance Presidents to use 
offices in helping to solve the present 
problems confronting the 
country. Some speakers contended that 
the presidents could do much through 
the medium of their institutions and 
forces to soften the asperities of unem- 
ployment and depression. President 
Glenn Frank of the University of Wis- 
consin and Dr. R. A. Milhkan, the emi- 
nent scientist and discoverer of the 
cosmic ray, treating their subjects from 
different viewpoints, reached the same 
conclusion. Both acknowledged that a 
world crisis is at hand and that the 
obstacles confronting business are great. 
Both these eminent thinkers declared 
that if the best minds in all lines of ac- 
tivity, in statecraft, in business, in edu- 
cation and in social service, concentrated 
their attention on the solution of some 
of the grave questions, undoubtedly a 
satisfactory conclusion could be reached. 
These men felt that life insurance exec- 
utives can play an important part in 
the community of thinkers who should 
vive their attention to economic ques- 
tions. 


economic 


Great Overbalance Is Found 


Both found that there is a great over- 
balance. So far as the instruments of 
production and manufacture are con- 
cerned they have worked perfectly. The 
machinery of distribution has broken 
down because it has not been as finely 
constructed and well handled as that of 
production. Both men reached the con- 
clusion that not only the United States 
but the world at large will have to solve 
the great problem of more equitable dis- 
tribution. The point was made that not- 
withstanding the great quantities of 
products of different kinds in the world 
there are thousands and thousands in 
want. Both these eminent men believe 
that life insurance executives can bring 
much power to bear in the settlement 
of the complicated question. 


World Is in a Jam 


Dr, Millikan said that the world finds 
itself at present in a jam in which enor- 
mous numbers of people cannot pos- 
sibly get what they want, or even in 
some cases what they need to keep 
themselves reasonably free from the 
fear of hunger and cold. He said that 
every social danger quickly calls for its 
remedy. The remedy that is now sought 
is the one for the ups and downs in the 


industrial or social curve, the defense 
mechanism against such social catas- 
trophe. 


What Life Insurance Has Done 


Dr. Millikan said that the biggest dis- 
aster that can come to a family is the 
death of its head. To lessen that catas- 
trophe and to stabilize to a degree the 
social curve, life insurance has devel- 
oped the mechanism for diluting the 
disaster and spreading its effect over a 
lifetime. He said that insurance has 
done the same with respect to the catas- 
trophes of fire, accident and other dis- 





F. L. Jones Tells 
Two Good Stories 
at New York Meet 


F. L. Jones, vice-president Equitable 
Life of New York, who spoke before 
the Association of Life Insurance Pres- 
idents, related a story that came from 
President H. L. Seay of the Southland 
Life. The Southland Life, it seems, had 
a new agent who had sent in his first 
application. It was incomplete and was 
returned with the instruction to get the 
information desired. The agent drove 
to the nearest telephone and called up 
the vice-president saying, “If you want 
a policy delivered to this fellow, you 
will have to hurry. He was in an auto- 
mobile accident and is damn _ near 
death’s door.” 














Another Jones Anecdote 


Another story that Mr. Jones told 
was as follows: 

Another agent who had the same kind 
of alertness of mind walked into his 
office at noon one day and found a 
lady sitting near his desk. He said, “Is 
there anything I can do for you, 
madam?” 4 

She said, “Yes, I am Mrs. Marshall 
and I came in for that money.” 

He said, “I don’t understand.” 


“Well, I came in for the insurance 
money.” 
“Which Mrs. Marshall are you? 


“IT am Mrs. George Marshall.” 


“Yes, I insured George Marshall. I 
didn’t know he was dead. When ‘did he 
die?” 


“He died an hour ago.” 


“Why, madam, what detained you?” 


asters. The disaster of sickness, forced 
unemployment and old age still has no 
shock absorber. He predicted that the 
government in this country will be try- 
ing to do this instead of insurance as 
it is generally done in Europe unless 
insurance men come to the rescue. 


Character Is Undermined 


Dr. Millikan said: “Your method 
in my opinion, infinitely better because 
it brings home to every individual who 
pays his dole while the other methods 
fool him into thinking that somebody 
else pays it for him and thus under- 
mines the character of the people. 1 
hope you can work fast enough to pre- 
vent the result which I said was an 
alternative. It will take a lot of educa- 
tion but you have been powerful educa- 
tors in the past.” 

Dr. Millikan declared that the scien- 
tific way and the most fundamental way 
in which the brains of the country can 
be brought to bear upon the problem 
of stabilizing the economic curve and 
preventing the recurrence of depression 
such as the country is in today is, in 
his judgment, for the private initiative 
of nation-wide industrial, commercial or 
scientific groups to see what they can 
accomplish in this direction. They can 
probably do more than any other 
agency. In fact, Prof. Millikan said that 
he felt the movement is already under 
way. 


L. A. Lincoln’s Address 


On the day previous Vice-President 
L. A. Lincoln of the Metropolitan Life 
presented a very comprehensive and 
thoughtful paper on the creation of re- 
serve for old age, in which his thought 
was directed towards this very problem 
that the two eminent speakers had pre- 
sented. The Metropolitan Life has been 
a prominent figure in the effort to crys- 
tallize sentiment on the subject of un- 
employment and old age insurance 
problems. 


Crocker on Investments 


The life presidents in their annual 
program always have someone to pre- 
sent a paper on investments. This year 





(CONTINUED ON PAGE 13) 


Sharp November Decline 
in Insurance Produced 





NEW YORK, Dec. 


18.—November life insurance production 


amounted to $861,092,000, a decrease of 17.2 percent from the Novem- 
ber, 1929, figure, according to the report of the Life Presidents’ Associ- 
ation. This brings the total business for the first 11 months to 2.6 less 


than the same period of last year. 


While the November total of ordinary, industrial and group estab- 
lishes a new low for the year, ordinary business fared better than in 
September, in which the reported business was the least of any month 


to date. 


000 against $704,316,000 in 1929—a decrease of 15.8 percent. 


industrial: $208,482,000 against $259,- 
246,000 in 1929—a decrease of 16.4 per- 
cent. New group: $59,340,000 against 
$86,165,000—a decrease of 31.1 percent. 
All classes: $861,092,000 against $1,039,- 
727,000—a decrease of 17.2 percent. 
For the first eleven months of 1930: 
new ordinary: $7,764,878000 against 
$7,960,651,000—a decrease of 2.5 per- 
cent; new industrial: $2,622,327,000 


New ordinary insurance for November amounted to $593,270,- 


New 








against $2,664,112—a decrease of 1.4 
percent; new group: $961,667,000 
against $1,024,851,000—a decrease of 62 
percent; all classes: $11,348,872.000 


against $11,649,614,000—a decrease o 
2.6 percent. The figures for the { 
11 months for ordinary and indust: 


and total for all classes show a distin 
advance over the corresponding peri 
of 1928. 





Sesion Read Will 
Become the President 


Owing to the resignation of Commis- 
sioner Wysong of Indiana who heads 
the commissioners’ organization, Com- 
missioner Jess G. Read, first vice-presi- 
dent oi the National Convention of 
Insurance Commissioners, will become 
president. Mr. Wysong presided at the 
recent meeting in New York. During 
the incumbency of Commissioner Dun- 
ham of Connecticut as president of the 


commissioners’ organization Mr. Wy- 
song was first vice-president. Mr. 
Wysong added greatly to his laurels 


last week by speaking before the Associ- 
ation of Life Insurance Presidents. 
Clare A. Lee, Oregon commissioner, is 
second vice-president and hence will 
travel up the line. This will bring Com- 
missioner Read as the presiding officer 
at the annual meeting. He is one of 
the best known state officials. 


More Policyholders Leave 
Dividends to Accumulate 


An increasing tendency on the part 
of Bankers Life of Iowa policyholders 
to leave their dividends to accumulate 
at interest is shown in a survey made by 
Actuary E. McConney. In 1929, 18.3 
percent of all dividends were left with 
the company to accumulate at interest. 
This is an increase of 4.1 percent since 
1925. 

Mr. McConney’s survey shows also a 
steady decrease in the percentage of 
dividends used in the reduction of pre- 
mium payments. Last year only 59.6 
percent of all dividends were so used, 
while in 1925 the percentage was 65. 
Last year 17.6 percent of all dividends 
were used to purchase additional insur- 
ance, as compared to 17 percent in 1925. 
Dividends withdrawn in cash also show 
a slight decrease, and only 4.5 percent 
of all dividends were used for this pur- 
pose in 1929, 


Protest Postage Increase 


The executive committee of the In- 
surance Advertising Conference, meet- 
ing in New York, unanimously passed 
a resolution protesting against the pro- 
posed increase in first class postal rates 
from 2 to 2% cents. It was declared 
that the additional 25 percent impost 
would increase the expenditures of the 
companies and their representatives, of 
whom there are more than 200,000, by 


hundreds of thousands of dollars. A 
telegram of protest, signed by C. S. S 
Miller, president of the conference, was 
sent to Third Assistant Postmaster Gen- 
eral Tilson. 





'iameiiadl Life Is Now 
Free from Caldwell Grip 


President R. H. Angell of the Shen- 
andoah Life of Roanoke, Va., who at- 
tended the meeting of the Association 
of Life Insurance Presidents in New 
York last week, stated that Lehman & 
Co., the investment house in New York. 
have now acquired title to the stock 
formerly owned by the Associated Life 
Companies, which was a holding com- 
pany organized by Rogers Caldwell & 
Co. and other interests. He said that 
the Shenandoah Life is, therefore, en- 
tirely free from the Caldwell insurance 
interests. It is going ahead on its own 
hook. 


Illinois Insurance Directory 


Has Just Come Off the Press 


The 1930 edition of the Illinois In- 
surance Directory has been issued by 
THE NATIONAL UNDERWRITER. The book 
has been considerably improved and the 
arrangement modified for the greater 
convenience of readers. This is a book 
of reference, it being an insurance direc- 
tory giving full information regarding 
companies and agencies in all parts oi 
the state. Illinois is a great insuranc: 
state. The directory of Chicago, which 
is included in the Illinois book, is ; 
book in itself. The Illinois directory is 
one of the most important that comes 
from the press of THE NATIONAL UNpEk- 
WRITER, 


The Paul Revere Life, Worceste 
Mass., and Preferred Mutual Life, Ney 
Berlin, N. Y., have been licensed in Ohi: 





Second Hand Life Policies 
New “Racket” Uncovered 


Detroit, Dec. 18—An wnusual 
case of an insurance agent selling 
“second hand” life insurance poli- 
cies for new developed in Ecorse, 
a suburb of Detroit, last week. 
Police charge that Frank Hayeski 
sold an insurance policy originally 
issued to John Odinski of Detroit 
to Mrs. Helen Lewandowski of 
Hamtramck. He is said to have 
erased Odinski’s name from the | 
document and inserted that of | 
' 





Mrs. Lewandowski, and then sold 
her the policy as a new one for 
$125. Ten other policies that had 
been similarly treated were found 
in Hayeski’s possession, according 
to police. | 
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Three Notables 
Advance Ideas 


Crocker, Hunter and Dingman in 
Fine Contributions Before 
Life Presidents 


REVIEW VITAL QUESTIONS 


Investments, Liberalization of Under- 
writing and Public Health Work 
Are Considered 


Three of the finest addresses at the 
meeting of the Association of Life In- 
surance Presidents in New York City 
Dec. 12 were those of W. L. Crocker, 
president John Hancock Mutual Life, 
on “Safeguarding Human Needs 
through Life Insurance Investments”; 
Arthur Hunter, second vice-president 
and chief actuary New York Life, on 
“Insurance of Impaired Lives and Its 
Economic Aspect,” and Vice-president 
H. W. Dingman, Continental Assurance, 
Chicago, on “Life and Death in 1930.” 
The latter was a survey of national 
health reserves, actual and potential. 


Crocker Makes Point 


Mr. Crocker’s paper, which was more 
than half composed of valuable tables 
and charts giving details on life com- 
pany investments, made the point that 
these investments are in some degree 
a guarantee of the future well being of 
the people. He dwelt especially with 
farm investments, pointing out that in 
the eight-year period 1922 to 1930, about 
5,452,000 persons forsook agriculture in 
favor of other pursuits in towns and 
cities, according to estimates of the Bu- 
reau of Agricultural Economics, United 
States Department of Agriculture. He 
said this figure emphasizes the fact of 
pending readjustment of conditions in 
no uncertain way and is a significant 
part of the farm loan problem from the 
standpoint of investors. 

“At this time farm lending continues 
with due regard to the situation as to 
new borrowers and in volume also af- 
fected by the naturally decreased de- 
mand,” he said. “Our information is 
that renewals are being granted with 
freedom where the records are good. 
There is no disposition to be harsh with 
borrowers and there never was. 


Encourage Former Owners 


“The farms held by the companies are 
being operated with a general view of 
encouraging ,former owners, wherever 
possible, to remain and to rehabilitate 
their fortunes to the point of a happy 
repossession of their lands and houses. 
Reason and faith together say that the 

»ndition will be overcome and a stable 
level of prosperity again reached. 

“Farm investments as a whole, and 
always subject to sporadic exceptions, 
are as stable as agriculture itself. Both 
tay have their slow periods, epochs of 
econstruction as the world changes; 
but underneath is the unceasing demand 

ir the means of life.” 

Mr. Hunter said that the ideal toward 
which life companies are striving is the 
insuring of everyone who applies for 
coverage except those who are sick, or 
n such condition that their lives are 
likely to be terminated within a very 
‘w years, or are in extremely hazard- 
ous occupations. He said it is probable 
even the last two classes could be in- 
ured, but the terms would be prohibi- 
tive. 

Great Advancement Made 


“To show the extent to which the 
mpanies have succeeded with regard 
(CONTINUED ON PAGE 11) 








Name Committee 
to Investigate 
Relationships 








LIVINGSTON RESOLUTION 


I move that the president appoint a 
committee of five members to inves- 
tigate the interlocking investments and 
directorates of stock life insurance com- 
panies which are in groups controlled 
by so-called holding companies or in- 
surance companies having controlling 
interests and to make such additional 
investigation as may be deemed neces- 
sary to establish the activity develop- 
ing between a holding company and 
one or more stock life insurance com- 
panies. 

At the executive session of the Na- 
tional Convention of Insurance Com- 
missioners in New York last week, 
Commissioner Livingston of Michigan 
introduced a resolution providing for 
the appointment of a committee of five 
to investigate life insurance company 
relationships where a company itself 
may be damaged or its investments 
greatly depreciated or its progress 
sharply halted because of a financial 
shock to some auxiliary. The introduc- 
tion of the resolution followed the Cald- 
well & Co. crash which involved a num- 
ber of life companies because of the 
interlocking set-up. 


Opposed to Dangerous Relationships 


A number of commissioners expressed 
themselves as opposed to holding com- 
panies or stock holding relationships 
where a catastrophe to one unit might 
materially affect the other. In other 
words it is believed that in life insurance 
each company should operate independ- 
ently of all entanglements and should 
not be subject to interlocking relation- 
ships that may become a serious menace. 

Commissioner Wysong of Indiana, 
president of the National Convention of 
Insurance Commissioners, has appointed 
the committee to make the investigation 
consisting of Commissioner Livingston 
as chairman, Commissioners Tarver of 
Texas; Boney, North Carolina; Lowry, 
Mississippi, and Olsness of North Da- 
kota. The high character of the com- 
missioners named on the committee will 
assure an impartial and penetrating in- 
vestigation of the subject. 


Only Few Companies Involved 


It is not the intention of the commit- 
tee to investigate the normal functions 
of life insurance. There are compara- 
tively few companies that have inter- 
locking devices or relationships that 
have any influence on their operations. 
Many of the commissioners expressed 
themselves as opposed to any sort of 
stock ownership where a failure or a 
serious jolt affecting one concern would 
act as a body blow to the other in close 
relationship. The commissioners feel 
that the subject is one of the most im- 
portant before supervising bodies in 
view of the lessons taught by the Cald- 
well & Co. crash. 


Advertising Conference to 
Meet in Toronto in 1931 


Definitely selecting Toronto as the 
convention city of the Insurance Adver- 
tising Conference in 1931, the executive 
committee, which met in New York, 
has designated Oct. 4-7 as the dates for 
the annual conclave. 

It will be possible under this arrange- 
ment, it was announced by C. S. S. Mil- 
ler of the North British & Mercantile, 
president, for the members to avail 
themselves of the fare-and-one-half 
rate in transportation, in connection 
with the Direct Mail Advertising As- 
sociation, which meets at Buffalo Oct. 
7-9. 





“Taxation and Business 
Insurance’ Is Discussed 





PHILADELPHIA, Dec. 18.—‘“Tax- 
ation and Business Insurance” was dis- 
cussed by the Penn Mutual's tax coun- 
sel, E. Paul Huttinger, at the sixth 
weekly conference of banking and trust 
company officers, their counsel, and ac- 
tuaries and life underwriters, at Phila- 
delphia. J. H. Reese, manager of the 
Insurance Trust Associates of the J. A. 
Stevenson Agency, presided. Touching 
income tax and inheritance taxes in re- 
lation to business life insurance, these 
are some of Mr. Huttinger’s observa- 
tions and suggestions: 


Premiums and Income Tax 


“Congress has effectually barred in- 
come tax deduction of life insurance 
premiums as a business expense, except 
in rare cases. The present law states 
that premiums paid on any life insur- 
ance policy covering officer, employe or 
person financially interested in any 
trade or business, are not deductible 
when the taxpayer is directly or indi- 
rectly a beneficiary. It is usually the 
fact that a business taxpayer is the ben- 
eficiary that makes him interested in the 
deduction of the premium. 

“Among the illustrations where pre- 
mium deductions have been allowed, is 
the case of a partner of technical ability 
being compelled to insure his life to 
protect an associate who has invested 
money in the enterprise. Also premiums 
on life insurance paid as additional com- 
pensation to an employe, provided the 
employe includes the premiums paid as 
his income. 

“The reasons for the rigid rule bar- 
ring premium deductions are: (1) the 
proceeds of life insurance paid at death 
are exempt from income tax; (2) be- 
fore death life insurance is considered 
to be an investment. 

“In respect to inheritance taxes, care 





should be exercised in how corporation 
insurance is paid at death. If it is paid 
direct to the business it will increase 
the shares of all parties including the 
decedent. This will increase the inher- 
itance tax to be paid by the decedent's 
executors. The best way to avoid this 
problem is to separate the stock or part- 
nership purchase agreement from all 
connection with the business, by ap- 
pointing a competent trustee to carry 
out the agreement. It is no longer nec- 
essary for business men to pay pre- 
miums upon each other’s insurance in 
order to avoid federal estate tax.” 


History of Revenue Legisiation 


Mr. Huttinger then reviewed the en- 
tire history of revenue legislation since 
1916, with respect to its influence upon 
life insurance, pointing out the signifi- 
cant factors in the regulations and the 
principal points at issue in the decisions 


of the supreme court. The last deci- 
sion, Chase National Bank vs. United 
States, was reviewed at some length. 


By virtue of this decision the premium- 
paying qualification for tax-exempt life 
insurance has been superseded by the 
qualification of legal ownership in the 
policy. 

“If the insured during his lifetime had 
not reserved the legal incidents of own- 
ership, such as the right to change the 
beneficiary, make loans or surrender for 
cash, then the insurance proceeds are 
not subject to federal estate tax, regard- 
less of the amount,” said Mr. Huttinger. 
“If, however, the insured had reserved 
these powers during his lifetime, then 
the insurance proceeds will be subject 
to federal estate tax, provided the estate 
of the decedent and the amount of the 
insurance are more than the exemptions 
provided in the law.” 








U. S. Supreme Court Dismisses 
Bankers Life of Iowa Case 


The Supreme Court of the United 
States has dismissed the appeal of 
Joseph Wall against Bankers Life of 
Iowa for want of a substantial federal 
question in the case. Since the Bank- 
ers Life became a mutual company on 
the legal reserve basis in 1907, death 
losses among its former assessment 
members have been paid as incurred, by 
assessments levied on the old plan mem- 
bers. 


Contention of Appellants 


The appellants, who are assessment 
members, maintained that not only were 
they assessed amounts to meet the 
losses incurred through the death of 
assessment members, but also through 
the death of level premium policyhold- 
ers. This they maintained was contrary 
to their contract with the company, and 
they brought this suit to enjoin the 
company from making assessments on 
their insurance contracts, and to com- 
pel it to account for accumulated profits. 

The supreme court of Iowa denied 
the relief sought, and they appealed to 
the United States Supreme Court, main- 
taining that the statute permitting the 
change in the form of the insurance 
company abrogated their contractual 
rights with the company, and was there- 
fore unconstitutional, 


Mutual Life Convention 


The field club convention of the Mu- 
tual Life of New York is to be held 
next year in Colorado Springs June 11 
and 12. Agents writing $250,000 during 
the club year qualify for the convention. 








Made Chairman 














Cc. D. LIVINGSTON 


Insurance Commissioner Livingston 
heads the special committee of the Na- 
tional Convention of Insurance Commis- 
sioners that has been appointed to 
investigate interlocking or inter-relation 
devices of life companies that may be 
dangerous, as brought out by the Cald- 
well & Co. crash wherein a number of 
companies were involved because of the 
failure of the firm. Commissioner Liv- 
ingston served as chairman of the spe- 
cial committee on commission costs 
which investigated particularly fire and 
casualty acquisition cost. 
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C. C. Wysong Resigns His 
Official Post in Indiana 


TO ENGAGE IN LAW PRACTICE 


Is Now the President of the National 
Convention of Insurance Com- 
missioners 


INDIANAPOLIS, Dec. 18.—C. C. 
Wysong, for the past four years Indiana 
insurance commissioner, has tendered 
his resignation to become effective Jan. 
1. Mr. Wysong’s term of office expired 
Oct. 1. He has not been a candidate 
for reappointment as he wishes to re- 
turn to the practice of law and will open 
an office in Indianapolis at once after 
leaving office. He will specialize in in- 
surance and it is understood that he will 
represent all classes of the business. 

Mr. Wysong, before his appointment 
four years ago, practiced law in In- 
dianapolis and gave particular attention 
to insurance. His record as insurance 
commissioner is highly commended by 
insurance men generally. He brought 
to the office a good knowledge of in- 
surance law and, as much of the busi- 
ness of the department is legal in na- 
ture, he was able quickly to grasp the 
details of his duties. His administra- 
tion is also regarded as having been ably 
conducted in behalf of the insurance 
buying public. His official record will 
compare favorably with the best in the 
history of the department. 

President of the Commissioners 


No Indiana insurance commissioner 
has been better known nationally than 
Mr. Wysong because of his prominence 
in the work of the National Convention 
of Insurance Commissioners, which cul- 
minated with his election last Septem- 
ber as president of this body. In his 
national activities he has also given a 
good account of himself and brought 
credit to the Indiana department. He 
has appeared as one of the leading 
speakers on many programs of national 
insurance organizations and has gained 
some renown as a public speaker. 

Governor Leslie, it is understood, will 
name his successor within a few days. 

Prominently mentioned as the new 
commissioner in Indiana is J. C. Kidd 
of Brazil, head of the Kidd Insurance 
Agencies of that city. The two part- 
ners are J. C. and L. S. Kidd. The 
life insurance men are back of F. M. 
Dickerman of Indianapolis, who is man- 
ager of the Guardian Life. Others 
have been mentioned also in this con- 
nection. 


Life Advertising Group 
Had Important Meeting 





The mid-winter meeting of the life 
group standing committee of the Insur- 
ance Advertising Conference was held 
in New York, with 15 members attend- 
ing. H. H. Putnam, John Hancock 
Mutual, chairman, presided. Several 
subjects of importance were discussed, 
among them the following: 

“Advertising Income Life Insurance 
as Applied to Insured,” N. A. White, 
Provident Mutual; “Advertising for 
Agents in Mediums Other Than Insur- 
ance Journals,” A. H. Reddall, Equit- 
able Life of New York; “Selling Adver- 
tising Activities to Home Office Of- 
ficers,” K. A. Mathus, Connecticut Mu- 
tual; “Pictorial National Advertising,” 
F, J. Price, Jr., Prudential; “Work of 
the Standing Committee,’ H. H. Put- 
nam, John Hancock. 

Cc. S. S. Miller, North British & Mer- 
cantile, president of the conference, also 
spoke to the committee. 


Fisher Oklahoma Manager 
The National Life, U. S. A., an- 
nounces the appointment of Ben J. 
Fisher as agency manager for Okla- 
homa. Mr. Fisher started in the insur- 


ance business in 1924 as an agent. 











Resigns 











Cc. C. WYSONG 


Insurance Commissioner Wysong of 
Indiana has tendered his resignation 
this week to take effect Jan. 1. He will 
engage in the practice of law, specializ- 
ing on insurance in Indianapolis. He is 
nationally known in the commissioners’ 
ranks. 








Insurance Backing Thrift 
Week, Stevenson Reports 


John A. Stevenson, Penn Mutual gen- 
eral agent, who is chairman of the in- 
surance division of the National thrift 
committee, submitted a cheerful report 
to the committee in New York of life 
insurance activities preparatory to mak- 
ing National Life Insurance Day, Jan. 
21, the most eventful in the history of 
the thrift idea. 

Mr. Stevenson said that under the di- 
rection of the Life Agency Officers 
Association a book of thrift helps has 
been prepared to be utilized by compa- 
nies and local associations in preparing 
their own campaigns. The Canada Life, 
Lincoln National, Connecticut Mutual 
and John Hancock have prepared their 
thrift material already, so that it can be 
placed in the hands of other company 
officers. 

Managing Director Hull, National 
Association of Life Underwriters, is re- 
ported to have advised his member asso- 
ciations to organize committees in their 
communities in preparation for national 
thrift week, Jan. 17-23. Many under- 
writers are planning to cooperate with 
local trust companies and trust officers 
in advertising life insurance and the life 
insurance trust. 


Name Denny for Award 


Dr. T. C. Denny, president of the 
Central Life of Iowa, who acted as di- 
rector of the recent public welfare 
drive, has been nominated for the tenth 
annual Des Moines community award. 
In being nominated Dr. Denny was de- 
scribed as “the finest and most useful 
type of American citizen.” The most 
noteworthy contribution of Dr. Denny 
to the people of Des Moines came dur- 
ing this year when he directed the pub- 
lic welfare drive and raised the largest 
sum ever accumulated for Des Moines 
charity. 





Root Undergoes Operation 

Stricken with appendicitis while at- 
tending a conference at the home office 
of the Bankers Life of Iowa, Paul W. 
Root, assistant superintendent of agen- 
cies, underwent an emergency operation 
at Methodist hospital in Des Moines re- 
cently. The operation was successful 
and Mr. Root is reported on the road 
to recovery. 





Prudential Gives Dividends 
Applicable to 1930 Rates 


NET COST LEVEL IS LOWER 


Schedule on 20-Year Basis Is Issued, 
Showing Premiums and Waiver 
Benefit Separately 


Last July the Prudential announced a 
general revision of rates and now it 
issues a schedule showing dividend 
earnings applied to the new premiums. 
The premiums for all but the modified 

3 and 5 contracts include waiver of pre- 
mium, the disability portion being 
shown in each case. 

While the actual dividends are lower 
than under the old scale, the net cost 
is said to be lower in most cases. The 
following tables show, in addition to 
the new dividend, the rate for ages 10 to 
14, inclusive, on some of the more pop- 
ular forms. These ages have been cov- 
ered by juvenile forms in the past. The 





tables show participating rates per 
$1,000. 
Modified Life 3 

Age ‘ 

20 25 30 35 40 50 

Year $ $ $ $ 
Prem 12.10 13.83 16.05 ™ 02 23.03 34.98 
Ricacws 2.64 2.96 3.38 3.91 4.61 6.62 
Prem...14.24 16.27 18.88 22.38 27.09 41.15 
oesees 2.72 3.05 3.48 4.03 4.75 6.75 
Baceace 2.80 3.14 3.58 4.15 4.89 6.89 
Bei caee 2.90 3.25 3.71 4.30 5.06 7.06 
Teaawae 3.00 3.36 3.84 4.45 5.24 7.24 
Messves 3.11 3.48 3.97 4.61 5.42 7.42 
Daconse 3.22 3.60 4.11 4.77 5.61 7.61 
EE 3.35 3.74 4.27 4.95 5.81 7.80 
Bheccece 3.48 3.89 4.44 5.15 6.04 8.03 
Bectnce 3.62 4.06 4.64 5.39 6.34 8.35 
Becceses 3.76 4.24 4.87 5.69 6.72 8.77 
BOccees . 3.93 4.45 5.14 6.05 7.19 9.30 
BOsscves 4.11 4.68 5.45 6.44 7.69 9.95 
——————— 4.29 4.93 5.78 6.86 8.23 10.75 
Tessas . 4.48 5.19 6.13 7.31 8.81 11.61 
| ee 4.70 5.48 6.50 7.79 9.43 12.54 
C—O 4.94 5.78 6.89 8.30 10.09 13.54 
ere 5.19 6.10 7.30 8.84 10.80 14.62 


Modified Life 5 


Prem... 9.11 10.30 11.20 13.05 15.56 24.17 
icauane 3.30 3.38 3.60 3.79 3.89 4.36 
ae 3.44 3.53 3.75 3.94 4.05 4.51 
Ree a kak 3.54 3.69 3.91 4.12 4.22 4.67 
Pacccusy 3.64 8.85 4.08 4.29 4.40 4.84 

Prem 18.22 20.60 22.40 26.10 31.12 48.34 
ee 4.76 4.82 4.88 4.99 5.20 6.89 
Wescede 4.93 4.99 5.05 5.18 5.45 7.25 
eee 5.11 5.17 5.23 5.38 5.70 7.61 
evoke 5.30 5.36 5.42 5.59 5.96 7.98 

PREP 5.50 5.56 5.62 5.81 6.23 8.37 
ea 5.71 5.77 5.83 6.05 6.51 8.77 

Se 5.93 5.99 6.05 6.30 6.80 9.19 

. ee 6.16 6.22 6.28 6.57 7.10 9.61 

. ee 6.40 6.46 6.52 6.85 7.42 10.04 

| ae 6.65 6.71 6.77 7.14 7.74 10.50 

Ne ate 6.91 6.97 7.03 7.44 8.07 10.96 

ae 7.18 7.24 7.31 7.75 8.42 11.45 

C—O 7.46 7.52 7.61 8.07 8.79 11.95 

ee 7.75 7.81 7.92 8.40 9.16 12.45 

ee 8.05 8.12 8.25 8.74 9.54 13.00 

Endowment Age 85 

Prem...15.49 17.42 19.91 23. ae 27.71 41.76 

.36 42 .50 -75 1.06 
ee 2.96 3.22 3.52 3. 31 4.14 5.12 
Redwmue 3.09 3.37 3.71 4.01 4.38 5.50 
Rieesas 3.22 3.52 3.89 4.21 4.64 5.89 
_ ee 3.36 3.69 4.06 4.43 4.90 6.28 
iavahesiach 3.50 3.87 4.24 4.64 5.17 6.68 
| BRS 3.65 4.03 4.42 4.87 5.45 7.09 
— eee 3.80 4.22 4.61 5.10 5.74 7.49 
Se 3.95 4.40 4.81 5.34 6.03 7.91 

eee 4.11 4.56 5.01 5.59 6.33 8.32 

4.28 4.73 5.22 5.84 6.64 8.74 

| Se 4.44 4.91 5.43 6.10 6.95 9.15 

ee 4.62 5.09 5.65 6.37 7.27 9.57 

is awed 4.80 5.28 5.88 6.65 7.59 9.99 

eee 4.96 5.47 6.11 6.93 7.92 10.41 

CP 5.12 5.67 6.35 7.21 8.25 10.83 

|. 5.29 5.87 6.60 7.51 8.59 11.24 

a 5.46 6.09 6.86 7.80 8.92 12.16 

a 5.65 6.30 7.12 8.11 9.27 13.07 

Seer 5.83 6.53 7.38 8.41 9.61 13.98 

Twenty Payment Life 

Prem...23.31 25.51 28.16 31.51 35.76 48.18 

FS 31 .36 43 .57 81 1.24 
eee 3.17 3.60 3.92 4.23 4.58 5.50 
Pieced ne 3.39 3.84 4.21 4.52 4.91 5.96 
Risiment 3.60 4.09 4.49 4.82 5.27 6.42 
Benweks 3.84 4.37 4.76 5.15 5.63 6.89 
ee 4.07 4.66 5.05 5.47 6.01 7.38 
ES 4.32 4.93 5.35 5.81 6.40 7.88 
eee 4.58 5.2 5.66 6.16 6.80 8.37 
ae 4.84 5.54 5.98 6.53 7.22 8.89 

5.11 5.83 6.3 6.91 7.64 9.41 

eae 5.40 6.13 6.66 7.30 8.09 9.95 
Re alee an 5.68 6.45 7.01 7.70 8.54 10.48 

eee 5.99 6.78 7.38 8.12 9.01 11.04 

| ee 6.31 7.13 7.77 8.56 9.49 11.61 

«ee 6.61 7.48 8.17 9.01 9.99 12.19 

, a 6.92 7.85 8.58 9.47 10.50 12.79 

. ee 7.25 8.22 9.01 9.95 11.03 13.40 
isa etgaie 7.58 8.63 9.47 10.44 11.57 14.54 

ae 7.95 9.03 9.93 10.96 12.14 15.70 

ae 8.31 9.47 10.40 11.49 12.72 16.89 





AA. Cotes eet 
Its Meeting in Washington 


LATE MAY IS TIME FAVORED 


Notable Program Planned for Medical 
Section of A. L. C. Is Contribut- 
ing Factor in Selection. 


The annual meeting of the Health & 
Accident Underwriters Conference yw 
be held in Washington, D. C., the last 
week in May, decision to that effect 
having been made by the executive co: 
mittee of the conference at its mid-win- 
ter meeting in Chicago this week. 

One consideration that influenced the 
selection of the time and place was that 
the Medical Section of the American 
Life Convention will hold its meeting 
in Washington the preceding week. Dr. 
John R. Neal of the Abraham Lincoln 
Life, president of the conference, 
ranging a notable program for that 
meeting, which will include a sympos 
ium on the health work being done by 
the various government departments, 
with the surgeons general of the army, 
navy and public health service partici- 
pating. Col. L. H. Bower, chief med- 
ical officer of the Department of Com- 
merce, will talk on the hazards of avia- 
tion and Dr. Gilbert Fitzpatrick of 
Chicago will show the Canty cancer 
films. Dr. W. G. Morgan, president of 
the American Medidcal Association, has 
also promised to be present and speak. 

As an outgrowth of the discussion at 
the Lake Wawasee meeting on the use 
of the words “non-cancellable” in poli- 
cies which are non-cancellable only for 
their term, resulting in instructions to 
the executive committee to bring in a 
resolution on the subject, this resolution 
was adopted by the committee: 

“Resolved by the Health & Accident 
Underwriters Conference that in the 
drafting of accident and health policies, 
all names, titles, headings, phraseology 
or sale literature, not easily understood, 
or which is misleading, or which may 
be susceptible to misrepresentation, 
should be avoided by the members of 
this conference.” 

An interesting report on the changes 
made in the new classification manual, 
which is now ready for the printers and 
is expected to be out some time in Jan- 
uary, was made by R. S. Hills of the 
Massachusetts Bonding, chairman of 
manual committee. 

J. W. Scherr, Inter-Ocean Casualty, 
chairman of the legislative and public 
relations committee, reported on the 
work done by that committee so far, 
particularly along the line of establish- 
ing better relations with the state insur- 
ance departments. 

At the luncheon session B. H. Groves, 
assistant manager of the Travelers in 
Chicago, gave a review of that com- 
pany’s methods in securing and training 
new agents. 


1S ar- 








Twenty Year Eudowment 


Prem...43.90 44.21 44.58 45.43 47.05 54.30 
- .50 5S 63 78 1.04 1.38 
Rievhes 4.42 4.57 4.72 4:83 4.97 5.72 
ae 4.87 5.03 5.20 5.29 5.42 6.25 
Sondace 5.35 5.51 5.68 5.76 5.91 6.78 
Rescese 5.84 6.01 6.16 6.25 641 7.33 
Roeseaw 6.36 6.55 6.67 6.76 6.93 7.89 
er 6.89 7.07 7.19 7.29 7.47 8.47 
Ce 7.45 7.65 7.74 7.85 8.04 9.07 
Peseews 8.02 8.23 8.32 8.43 8.61 9.68 
ee 8.63 8.81 8.91 9.03 9.22 10.31 
ee 9.26 9.42 9.53 9.65 9.85 10.96 
Sisssaus 9.90 10.06 10.17 10.30 10.51 11.62 
 - -10.59 10.72 10.84 10.98 11.18 12.31 
Divcaves 11.29 11.41 11.54 11.68 11.88 13.02 
Scceaue 12.00 12.12 12.26 12.42 12.61 13.76 
jeeeen 12.74 12.87 13.02 13.17 13.38 14.54 
ae 13.51 13.65 13.81 13.97 14.17 15.35 
Bie s<ecte 14.31 14.47 14.65 14.81 14.99 16.70 
See 15.16 15.32 15.51 15.68 15.88 18.11 
eee 16.03 16.21 16.41 16.58 16.79 19.57 
Juvenile Contracts 

End. 20 20-Yr.30 Yr. End. End. 

ae Pay. End. End. at 60 at 65 

Bc eseés 12.60 19.66 43.34 26.76 15.31 14.17 
aaa 12.84 19.98 43.38 26.80 15.69 14.50 
3) a 13.09 20.31 43.43 26.86 16.09 14.83 
ae 13.35 20.65 43.48 26.91 16.51 15.18 
a 13.62 21.00 43.53 26.97 16.95 15.55 
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1930 NYLIC CLUBS 





$400,000 Club—202 agents paid for .......$112,952,278 
$200,000 Club—936 “ e FF CO¢ttteee See 


Both Clubs — 1138 agents, total paid for. . .$333,285,148 





NEW YORK LIFE INSURANCE COMPANY 
MADISON SQUARE, NEW YORK, N. Y. 
DARWIN P. KINGSLEY . . . . President 
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Snap Shots Taken at 
Presidents’ Meeting 











F. B. Noyes, president of the Asso- 
ciated Press, who was a speaker at the 
meeting of the Association of Life In- 
surance Presidents, is a director of the 
Metropolitan Life. President Ecker of 
the Metropolitan sat in the front row 
giving moral support to the speaker. 

*x * 

The international character of the 
convention is recognized by the con- 
spicuous display of the United States 
and English flags as Canadian execu- 
tives are prominent in the association. 

x *x * 

Front seat executives at life presi- 
dents’ meetings have become landmarks 
such as Duffield, Prudential; Ecker, 
Metropolitan Life; Parkinson and Alex- 
ander, Equitable of New York: Hamil- 
ton, Federal Life; Crocker. John Han- 
cock Mutual; Welch, Phoenix Mutual. 

: = 

Henry Moir, president United States 
Life, chairman reception committee. was 
busily engaged in shaking hands with 
convention attendants. 

*x* * * 

President F. B. Noywes of the Asso- 
ciated Press spread his paper with well 
selected witticisms and humorous ob- 
servations. 

* * * 

There is no convention held where 
there is such a meticulous and efficient 
handling of all details, reflecting great 
credit on Manager George T. Wight and 
his associates. 

-_ 

President R. J. Giles of the Occidental 
Life of Los Angeles came on to attend 
the meeting. 

* * * 

Vice-President C. W. Gold of the Jef- 
ferson Standard Life attended the meet- 
ing of the insurance committee of the 
United States Chamber of Commerce. of 
which he is a director, held in New York 
City last week. 

i =. 

President E. C. May and Vice-Presi- 
dent W. E. May of the Peoria Life. pater 
et filius, always attend the presidents’ 
gatherings. Ditto J. C. Jones, Sr., and 
J. C. Jones, Jr.. prominent St. Louis in- 
surance attorneys. 

: 6. 2 

The lawyer presidents are much in 
evidence as witness this vear’s presiding 
officer, J. L. Loomis, Connecticut Mutual, 
and those of immediate preceding years 
J. R. Hardin, Mutual Benefit Life. who 
was chairman last year, and Chandler 
Bullock, State Mutual Life, in 1928. 

* * x 

Prior to 1928, the presiding officers 
were Welch, Phoenix Mutual. 1927; Sage, 
Union Central, 1926; Low, Home Life, 
1925; Crocker, John Hancock Mutual. 
1924; Duffield, Prudential, 1923; Kings- 
ley, New York Life, 1922. 

xk *x x 

Ernest Lapointe, of Ottawa, Can., for- 
mer minister of justice in Canada, had 
a delightful accent because French is 
his accustomed tongue. 

*x* * * 

Three towering figures at the meeting 
were President F. A. Howland, National 
Life of Vermont; Managing Director R. 
B. Hull, National Association of Life 
Underwriters; General Counsel C. P. 
Peterson, Bankers Life of Nebraska. 

* * * 

Dr. Glenn Frank, dynamic and force- 
ful, left a sort of depression on his 
audience. .His analysis of economic condi- 
tions was keen and penetrating. Busi- 
ness conditions, in his opinion, are faced 
with a super-crisis. 

x * * 

E. P. Greenwood, president of the 
Great Southern Life. one of the ener- 
getic and resourceful life executives of 
the south, attended the meeting. 

x * x 

C. Petrus Peterson, general counsel of 
the Bankers Life of Nebraska, one of the 
speakers, was trained for the ministry. 

* * x 

Judge E. J. Heppenheimer, president 
Colonial Life of Jersey City, who a few 
months ago passed through a critical 
stage of pneumonia, is back at work 
and seems most fit. 

* ¢ ¢ 

G. E. Turner of Hartford, new presi- 
dent of the First Reinsurance, attended 
this presidential gathering in his re- 
cently acquired official roles. 

*x * 

The ceremony of having greetings 

from the American Life Convention, 








Canadian Life Insurance Officers Asso- 
ciation and National Life Underwriters 
Association is a delightful one. Col. ¢ 
B. Robbins of the Cedar Rapids Lif« 
Manager H. R. Stephenson of the Crow) 
Life and Geo. E. Lackey of Oklahom: 
City as presidents of these organization 
bore the messages from their bodies. 
e ¢ 

John J. Pelley, president New York 
New Haven & Hartford Railroad, wh« 
spoke at the meeting, was formerly vice- 
president of the Illinois Central ir 
charge of transportation. He started as 
a station agent in an Illinois town. 


Dr. H. W. Dingman of Chicago, vice- 
president Continental Assurance, whe 
was the last speaker, is a graduate of 
the University of Toronto. 

Ss 2 & 

J. W. Glover, formerly head of the 
mathematical department at the Uni- 
versity of Michigan and who introduced 
the insurance course, is now president 
of the Teachers Insurance & Annuity 
Association of New York. He listened 
in on the presidents’ meeting. 

* * * 

President W. L. Crecker of the John 
Hancock Mutual stated that although he 
came from a wet state, officially so de- 
creed by vote, he dealt with a dry sub- 
ject. 

* * * 

J. A. Beha, former New York super- 
intendent and now general manager Na- 
tional Bureau of Casualty & Surety 
Underwriters, hobnobbed with life of- 
ficials. 

*x* * * 

President Crecker of the John Han- 
cock was formerly connected with the 
Boston & Maine Railroad. 

* * 

Dr. R. A. Millikan, the eminent scient- 
ist, never takes a vacation but gets re- 
laxation through change of occupation 
or line of procedure. He is to entertain 
his great confrere. Einstein, who is 
visiting this country. 

x * * 

Leighton McCarthy, president Canada 
Life, stated his company is the first 
Canadian life company organized, it 
starting in 1847. 

* * * 

President D. P. Kingsley of the New 
York Life, perennial front seat attend- 
ant, did not show up until Friday. 
President D. F. Heuston of the Mutual 
Life of New York postponed his attend- 
ance also until the last day. 

oe ¢ ¢ 

Manager Wight of the Life Presidents 
Association in his opening remarks in 
referring to the veterans in the cause 
mentioned particularly Secretary Wil- 
liam Alexander of the Equitable Life of 
New York, who has been in the business 
61 years. 

* * * 

Vice-president W. H. Davis of the Pa- 
cific Mutual Life, was chairman of the 
resolutions committee. 

x * * 

E. J. Heppenheimer, president Colonial 
Life, was named chairman of the nom- 
inating committee. 

x * * 

When Chairman Loomis introduced 
Vice-President L. A. Lineoln of the 
Metropolitan Life he said the speaker 
was born in Little Valley, N. Y., but he 
added, “No evidence has been discovered 
that this fact was any hindrance in a 
steady advancement to the high plateau 
he has now reached as vice-president 
and general counsel of the Metropolitan 
Life.” 

*x* * x 

The resolutions endorsed the object 
of the program of observance of the 
200th anniversary of the birth of George 
Washington in 1932, arranged by the 
George Washington Bicentennial Com- 
mission. 

*x* * * 

President Glenn Frank of the Univer- 
sity of Wisconsin was escorted to the 
meeting by his fellow townsman, Presi- 
dent G. A. Boissard of the National 
Guardian Life. Dr. Millikan, the emi- 
nent scientist of Pasadena, had as his 
special bodyguard President Cochran of 
the Pacific Mutual Life of Los Angeles. 

ee 6 

Col. C. B. Robbins, president American 
Life Convention, who is also president 
of the Cedar Rapids Life, coming from 
a country where the tall corn grows, 
brought a ray of sunshine when he 
stated in his greetings that the farmers 
were in a much better frame of mind 
than they had been before as they had 
passed through the slough of despond- 
ency and now had their eyes turned 
upward. 
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American Life Convention 
to Purge Its Membership 





NEED MORE RIGID STANDARDS 





Will Adopt Qualifications Tending to 
Keep Out Companies Whose Oper- 
ations Are Objectionable 





The American Life Convention will 
likely Decome more discriminating in its 
membership roll. Its executive com- 
mittee has appointed a special commit- 
tee consisting of Vice-President F. W. 
McAllister, Kansas City Life; Vice- 
President Claris Adams, American Life 
of Detroit, and President H. M. Wool- 
len of the American Central Life, who 
together with Manager Byron K. Elliott 
will go into the subject, recommend quali- 
fication rules and also those for main- 
tenance of membership. 


Need for Careful Scrutiny 


The feeling exists that it is time for 
this organization to purge its rolls of 
any questionable company that is liable 
to bring discredit on the organization 
by unsafe methods. Undoubtedly the 
Caldwell & Co. episode has had wide 
influence on the’ minds of a number of 
members. The American Life Conven- 
tion is beginning to think in terms of 
safety in management and operation. 

There came before the committee the 
question of establishing an industrial 
and advertising section. Secretary Coler 
was asked to sound out some of the 
industrial companies as to their feeling 
toward an industrial section. There has 
been a committee headed by President 
Hamilton, Federal Life, looking into 
this matter but the committee was dis- 
charged and a new investigation will 
be made. The matter of establishing an 
advertising section will probably come 
up at the annual meeting at Pittsburgh. 


Malcolm Adams Advanced 
by the Penn Mutual Life 





President Law of the Penn Mutual 
announces the appointment of Malcolm 
Adam to the newly created office of as- 
sistant vice-president in the underwrit- 
ing department. For several years Mr. 
Adams has had charge of the applica- 
tions and death claims department. He 
has been a member of the bar in Phila- 
delphia since 1920, having graduated 
from Temple University law school. 
Later he served for five years as profes- 
sor of insurance law in that institution. 
He joined the Penn Mutual in 1911. 


Federal Life & Casualty 


Takes Over Business 





The Federal Life & Casualty of De- 
troit, which recently took over the acci- 
dent and health business of the Eastern 
Casualty of Boston has also reinsured 
the industrial accident and health busi- 
ness of the Bankers Indemnity of New- 
ark, with the exception of 14 agencies 
which the Bankers Indemnity retained. 

Manager W. W. Schenck of the in- 
dustrial department of the Bankers In- 
demnity goes with the Federal at its 
home office in Detroit. 


St. Paul Managers Elect 
ST. PAUL, MINN., Dec. 18.—Offi- 


cers have been elected by the General 
Agents & Managers Club of St. Paul. 
G. A. Sattam, Mutual Life, is president; 
O. A. Reeves, New England Mutual, 
and C. W. Kleiggen, Metropolitan, vice- 
presidents; F. G. Bean, National Life, 
secretary and treasurer. Members of 
the executive committee are Arthur Le- 
vine, Prudential; E. N. Oistad, Guar- 
dian; M. J. Dillon, Pacific Mutual; W. 
F. Stone, Aetna: Henry Martens, Provi- 
dent: Thomas Glynn, John Hancock. 











| NEWS FROM NEW YORK 











LIFE INSURANCE BROADCASTING 


The message of life insurance con- 
servation that is being broadcast 
through six radio stations in New York 
City has probably been picked up by 
many readers by this time. The mes- 
sage is wholly humanitarian in its appeal 
and entirely devoid of any commercial 
aspect: 

“Hold on to your life insurance.” 

“Many homes and families have been 
kept together during these trying times 
because men realized that their life in- 
surance policies were the last invest- 
ment they should let go. 

“Your life insurance may mean many 
years of food and clothing for your fam- 
ily, and is, therefore, much too valuable 
to sacrifice for any small immediate 
benefit. If you are tempted to drop 
your life insurance, think of your wife 
and children, and if you haven't the 
amount of your premium, see your com- 
pany and they will help you raise it. 

“Hold on to your life insurance.” 

The arrangement is the result of the 
initiative of Ben Hyde, of McWilliams 


& Hyde, general agents of the Penn 
Mutual, and the enthusiastic and al- 


truistic help of Alfred J. McCosker, di- 
rector of station WOR, who took up 
the matter with the officials of the other 
five stations, WABC, WNYC, WMCA, 
WGBS and WHN. 

The New York Life Underwriters’ 
Association has asked its members to 
show their appreciation by writing to 
the six stations. 


Form Western & Southern 
Fire to Sell Industrial 





Interests behind the Western & South- 
ern Life and the American Liability and 
Surety of Cincinnati have organized the 
Western & Southern Fire to write in- 
dustrial fire insurance with premiums 
payable on a weekly basis as is done 
by the Western & Southern Life. It is 
assumed that the industrial agents of 
the Western & Southern Life will sell 
the fire policies and make the collec- 
tions as they make their rounds. 

The fire company will have capital of 
$250,000 and surplus of like amount. 
Charles F. Williams, vice-president 
Western & Southern Life, will be pres- 
ident; C. P. Johnson, R. A. Ryan, and 
W. C. Safford, vice-presidents. 


Middle States Life Title 
of New Wichita Company 


The Middle States Life of Wichita 
has been chartered in Kansas_ with 
capita! of $100,000 to write life, accident 
and health. Offices have been estab- 
lished in the Central building at Wichita 
with L. W. Thompson, who has lately 
been associated with the Progressive 
Mutual of Denver, as president. 

According to present plans, the Middle 
States Life will absorb the Progressive 
Mutual. Galen Byrnes is president of 
the Denver company and C. W. Gustin 
is secretary. 

Directors of the Middle States Life 
are L. W. Thompson, W. T. Rouse. 
Ross McCormick, J. W. McOsker, J. S. 
Moynahan, C. W. Gastin, all of Wichita, 
and W. B. Calbeck, Peabody, Kan. 


Consolidation Approved 


Consolidation of the First National 
Life and the Universal Life, both with 
home offices in St. Louis to be operated 
under the title of First National, has 
been approved by stockholders of both 
companies. The merger must be ap- 
proved by the Missouri department but 
it is reported that Superintendent 
Thompson has tentatively approved the 
merger. 








The Giant 


and the Pygmy 





ITHER 
personal 
from observation you know 


from your own 


experience or 


how miserable one can feel 
when suffering from a cold. 


Of course you know some of 
the 
wet feet, over-fatigue, balky 
invading 


causes—chilling drafts, 


digestion, or an 
germ. You know it is harder 
to fight a cold when you are 
run-down. Keep yourself fit. 


For the sake of 
personal comfort you want 
to get rid of a cold in the 
For 
your own personal safety and 
that of your friends you 
ought to get rid of a cold in 


your own 


shortest possible time. 


the shortest possible time. 


There are many different 
kinds of colds—hard to dis- 
tinguish one from the other. 
All of them are threats and 


| one leads to another. 


The cold, if not 


promptly cured, breaks down 


original 


resistance and is sometimes 
followed by a second cold 
more and often 
times more treacherous than 
the first. The mucous mem- 
brane of the nose and throat 


stubborn 
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is so weakened by Cold No. 1 
that the way is opened for 
dangerous germs to enter. 


Cold No. 1 is the Pygmy that 
crawls through the keyhole 
and unlocks the door for Cold 
No. 2, the Giant, to enter. In 
fact, to carry the picture fur- 
ther, the Pygmy Cold, which 
may be nothing worse than 
snuffles, a slight cough, a bit 
of an ache or a pain, may be 
followed by any one of sev- 
eral Giant Colds—influenza, 
pneumonia or tuberculosis. 
Take no chances the next 
time that symptoms of catch- 
ing a cold are shown by you 
or someone in your family. 
Consult your doctor and dis- 
pose of the Pygmy quickly 
before he can open the door 
for the Giant. At such a 
time a skilful doctor is your 
best ally and you will be wise 
in following faithfully his 
orders. 


Metropolitan Life Insurance 
Company will be glad to mail 
free, its booklet, “Just a 
Cold? Or’—to anyone who 
requests it. Address Booklet 
Department 12-NU-O. 


METROPOLITAN LIFE INSURANCE COMPANY 


Freperick H. Ecker, PResipENT 


One Mapison Ave., New York, N.Y. 
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(CONTINUED FROM PAGE 3) 


charge of the examination, could not 
act too promptly. 

“I am aware that it is not your prac- 
tice to conduct examinations for insur- 
ance departments, but it seems to me 
that present conditions, including the 
propaganda, rumors and counter rumors 
afloat, have created and are creating a 
situation which shotld be _ corrected. 
The true facts should be determined by 
competent and impartial people and re- 
ported for such action, if any, as may 
be necessary to properly conserve the 
interests of policyholders and_ stock- 
holders and the institution of life in- 
surance generally. This department has 
not made a recent examination of any 
of the companies to which I refer. 
Namely, to the companies affected by 
the Caldwell holdings and those re- 
cently acquired by the Keystone Cor- 
poration. Incidentally, if you have any 
direct knowledge as to the personnel 
and make up of the Keystone Corpora- 
tion, I would appreciate your giving me 
the information at your very early con- 
venience, 


Acted in Important Capacity 


“Inasmuch as your office was insur- 
ance adviser to both the Armstrong 
committee and the Royal Commission 
of Canada, which was investigating the 
insurance business in Canada at about 
the same time, I would appreciate a 
statement from you as to the underly- 
ing causes which brought about the in- 
vestigations conducted by these bodies, 
and your analysis as to the similarity 
of those and present conditions. I 
should be very glad to hear from you 
at your ‘early convenience, and hope 
that you can see your way clear to de- 
vote attention to some of these matters 
in behalf of the insurance department 
of Iowa.” 

~* * o* 
DAWSON & SON'S REPLY 


“The general situation of life insur- 
ance companies throughout the United 
States, as regards both stock and mu- 
tual companies, is in our opinion emi- 
nently satisfactory. The great majority 
of our life companies are well man- 
aged, in the main by competent, honest 
men who have spent their lives in the 
life insurance business and ‘have thor- 
oughly absorbed the traditions of the 
business. We are most happy to note 
that you personally are alive to this 
situation, and we believe we state your 
viewpoint when we say that all such 
companies are entitled to public confi- 
dence, , 

“Answering the next to the ‘last para- 
graph of your latter first, the under- 
lying cause of the bad insurance prac- 
tices brought to light both by the Arm- 
strong investigating committee in 1905, 
of which Charles E. Hughes so ably 
acted as counsel, and Miles M. Daw- 
son of this firm served as actuary and 
insurance adviser, and by the Royal 
Commission on Life Insurance of Can- 
ada in 1906, of which Miles M. Daw- 
son also acted as actuary, grew out of 
the struggle for volume (new business) 
by insurance companies , which competi- 
tion had resulted in excessive commis- 
sions and the consequent bad practices 
of rebating and twisting. Also individ- 
ual companies attempted to obtain di- 
rect control of legislatures and insur- 
ance departments. 


Causes of Armstrong Investigation 


“A group of officers in one of the 
large companies had been rather liberal 
to themselves by way of salaries and 
commissions to relatives and a few com- 
panies had been found guilty of what 
is known as ‘window dressing.’ A num- 
ber of companies, over a period of years, 
had accumulated ill-advised investments 
up to 1 percent or 2 percent of total 
assets. However, to the best of our 


recollection none of the companies thus 





criticized had made investments di- 
rectly redounding to the personal bene- 
fit of officers, either by way of control 
of other insurance companies or banks. 
Though deemed bad practice by our- 
selves and other actuaries, we might 
state that ‘window dressing’ as of the 
annual statement date was not an un- 
common practice even among banks in 
1905 and earlier. One or two companies 
were criticized for having invested 
rather heavily in certain railroad stocks, 
but we do not recall an instance where 
investments were made for the personal 
benefit of either the officers or stock- 
holders. 


Investment Bankers to the Fore 


“You of course are familiar with the 
testimony which brought about the rec- 
ommendations and adoption of what are 
known as the Armstrong laws in New 
York, and the Royal Commission’s rec- 
ommendations in Canada, and the con- 
sequent benefits to policyholders and 
companies qualifyi ing thereunder, but, to 
answer your question specifically, there 
was not a single instance where the 
management of an old line company 
(stock or mutual) had deliberately ex- 
changed assets for the purpose of ex- 
tending personal control over other in- 
surance companies or banks. Nothing 
was developed by the Armstrong com- 
mittee which can in any way be com- 
pared with present day unusual insur- 
ance department problems, for in but 
rare instances, at that time or previ- 
ously, had investment bankers taken an 
active interest in directing insurance 
companies’ affairs. 


Not Experienced in Life Insurance 


“However, in all fairness to invest- 
ment bankers as a whole, permit us to 
state that in the main they are reputable 
men, experienced in their business, but 
they are not experienced in the life in- 
surance business. They may not have, 
and in some cases unfortunately do not 
have the point of view in regard to the 
interests of policyholders that men who 
have spent their lives in the life insur- 
ance business have acquired. In that 
connection, the undesirable minority of 
investment bankers, are men not trained 
in the life insurance business, and men 
who have not acquired the traditions of 
the life insurance business, and it would 
appear are interested merely in profits 
out of insurance companies regardless 
of consequences to policyholders. 

Do Not Conduct Department Probes 


‘As you know, it has for years past 
been counter to our office practice to 
serve insurance departments in the ca- 
pacity of examiners, but there have been 
a few extraordinary instances where we 
have made examinations of insurance 
companies for the government, or con- 
ducted investigations for a state, and 
once we took charge of an examina- 
tion for a group of insurance depart- 
ments. We do not see how we could 
now serve your department on a spe- 
cific life company examination other 
than in an advisory capacity upon in- 
formation as submitted. 

“If, however, you and your associate 
commissioners agree to conduct an ex- 
amination or investigation of all life 
companies formerly under the control 
or domination of Caldwell & Co. and 
also the companies recertly acquired by 
the Keystone Holding Company (Ma- 
chir J. Dorsey and associates) we would 
be willing to serve as insurance ad- 
visers to either the executive committee 
of the National Convention of Insur- 
ance Commissioners or to a group of 
insurance commissioners that you may 
invite to participate, representing say at 
least 10 or 12 states. 

Effect of Interlocking Companies 


“Be assured we appreciate fully the 
heavy responsibilities resting upon your 
shoulders in connection with the policy- 





holders’ interests in Iowa as well as the 
attendant duties concerned with the 
chairmanship of the executive commit- 
tee of the National Convention of In- 
surance Commissioners. You are abso- 
lutely correct in being concerned about 
the present financial condition of inter- 
locking companies, for without doubt 
the policyholders’ reserves of some such 
companies are now impaired if the as- 


sets are fairly and competently ap- 
praised as of this date. When we say 
‘competently appraised’ we do _ not 


necessarily mean present market values 
as to either real estate or even bonds, 
but what is known in insurance circles 
as ‘fair value,’ the sale value which may 
be expected to be realized within a 
reasonable time. 

Effect Is Anticipated 


“We are particularly pleased to note 
that you have anticipated the effect 
which the Caldwell failure may have on 
life insurance business generally in that 
public does not understand the situation 
and may become unduly fearful about 
other stock companies when as a mat- 
ter of fact comparatively few of the so- 
called Caldwell companies are materi- 
ally affected from the standpoint of se- 
curity to policyholders. For instance, 
the Caldwell failure may quite improp- 
erly bring about public discussion of 
the relative position of stock and mu- 
tual life companies. Mutual companies 
in the United States were in the main 
built up during a period when insurance 
laws and reserve requirements had not 
been developed to their present stand- 
ards. 


Essential to Have Stock Companies 


“Under present state laws, if the west 
and south are going to have life com- 
panies of their own, it is almost essen- 
tial for them to be stock life companies, 
for the laws of the west and the south 
generally so require, in fact and in prac- 
tice, that before a company begins to 
issue business it must have a capital and 
a surplus sufficient to develop its busi- 
ness and to leave its capital always un- 
impaired. 

“In our opinion, capital stock and of 
necessity stockholders and investors are 
a necessary adjunct to the building of 
life companies in the west and the south. 
The trouble with the Caldwell failure 
is not that the life companies so domi- 
nated were stock companies, but that 
these companies had an undesirable as- 
sociation with investment bankers who 
controlled the life companies’ invest- 
ments through officers and directors se- 
lected by the investment bankers. Such 
companies are of course at present no 
stronger than the personnel making up 
the management. 


ixamined at One Time 


“We do not believe that an examina- 
tion or investgation of one or two com- 
panies by your department, or an ex- 
amination here and there by other de- 
partments of different companies, will 
develop findings upon which to make 
constructive recommendations or at all 
satisfy the insurance fraternity or the 
insuring public. It is most important 
that arrangements should be made in 
advance to have a sufficient number of 
actuaries and examiners to examine all 
of the companies involved at the same 
time under one directorship. 


Simultaneous Examinations 


“Let us point out that it is not un- 
usual for the Treasury department, 
when the ownership of one bank or 
trust company is involved with other 
banks or trust companies, to examine all 
such banks or trust companies at one 
time. Therefore it might appear advis- 
able for you and associate commission- 
ers where ownership of life companies 
is involved with other companies or 
banks, to plan to verify the schedules 
of securities and bank accounts of the 
insurance companies at the same time, 
and simultaneously bring about the ex- 
amination of the banks involved with 
such life companies. 

“We regret very much that we do 
not feel that our office should actively 








participate in the examination of a spe- 
cific company for your department or 
for any one other department for that 
matter. However, there are many com- 
petent, worthy, independent actuaries 
whose services can be obtained other 
than ourselves. 


Alive to Duty 


“We are indeed encouraged to know 
that you and your associate commis- 
sioners are alive to the sacred duty im- 
posed in your respective capacities and 
are not unaware of present tendencies 
that if allowed to develop unchecked 
might even threaten the good name of 
the institution of life insurance. It is 
our opinion that insurance departments 
vested with the power which they al- 
ready have, should no longer hesitate to 
exercise that authority in bringing to a 
speedy termination highly speculative 
ventures in life insurance, and thereby 
carry out their moral duties to the citi- 
zens of their respective states, to assist 
in every way possible to stabilize exist- 
ing business, conserve and protect the 
assets of insurance companies.” 


Modern Woodmen Officers 
Tell About Progress Made 


Members of the Modern Woodmen 
of Rock Island, Ill, have been asked by 
their head officers to disregard all re- 
quests to join in fighting the new rate 
schedule adopted in July, 1929, and re- 
fuse to cooperate with those who are 
trying to bring about further litigation. 
The head camp points out that approx- 
imately 80 percent of the members af- 
fected by the change have gone over to 
the whole life level rate and that the 
society is now sound and solvent. The 
total of old insurance exchanged and 
additional insurance issued in connec- 
tion with exchanges amounted to $660,- 
684,056 up to Nov. 1. 


Would Equalize Tax in Iowa 


Committee Recommends That Foreign 
and Domestic Companies Be As- 
sessed on Same Basis 


DES MOINES, IA., Dec. 18.—Sev- 
eral changes in the taxation of domes- 
tic and foreign life companies are rec- 
ommended in the report of the joint 
legislative committee on taxation, ap- 
pointed by the last Iowa general as- 
sembly and working in conjunction with 
the state board of assessment and re- 
view. The report will be presented to 
the Iowa legislature in January. 

The committee recommends that old 
line foreign companies be taxed 2 in- 
stead of 2% percent on gross premiums 
and domestic companies 2 instead of 1 
percent, with deductions for dividends 
actually paid in cash to policyholders 
or applied in reduction of premiums and 
also a deduction for amounts paid for 
reinsurance to companies authorized to 
do business in Iowa. 

The report says that if some prefer- 
ence is to be given Iowa companies, it 
might take the form of allowing an ad- 
ditional deduction of the ‘first year’s 
premium. 

Under the Iowa law, neither domes- 
tic or foreign fraternals pay a gross 
premium tax. The committee recom- 
mends that this distinction be abolished. 

The committee outlines the steps 
whereby the efforts of past taxation to 
favor Iowa life companies over foreign 
companies have resulted in retaliatory 
measures in other states. At present, 
for every tax dollar lowa collects from 
foreign companies Iowa companies pay 
$1.41 in taxes to other states. 


Raises Club Qualifications 


The Lincoln National Life has an- 
nounced an increase of 5 percent in the 


business persistency rate necessary to 
qualify for its honor clubs, effective 
Jan. 1 
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Three Notables 
Advance Ideas 


(CONTINUED FROM PAGE 5) 
to occupation,” he said, “it may be men- 
tioned that in a pamphlet giving the 
treatment of over 1,100 occupations 
there were only nine which the com- 
pany refused to consider for insurance, 
and these covered such types as divers, 
explorers, steeple chase riders, wild ani- 


mal trainers and caisson workers. 
Among these 1,100 occupations there 
were 450 accepted without an extra 


premium except with a double indem- 
nity accident feature. 

“So far as hazards from physical con- 
dition are concerned, the types which 
are generally not covered are persons 
with recent histories of tuberculosis, 
cancer, gastric ulcer, insanity, epilepsy 
and those with very high blood pres- 
sure, Bright’s disease, serious heart 
trouble or very rapid pulse. 


Defeats Law of Jungle 


“It may be truly said that life insur- 
ance promotes a spirit superior to the 
law of the jungle, which is the survival 
only of the fittest. Until a generation 
ago in this country life insurance was 
able to take care of men in good phys- 
ical condition, but those who were not 
so fortunate had the discouragement of 
being declined for insurance, and the 
worry incident to their inability to pro- 
tect their families, which wmilitated 
against their recovery from any impair- 
ment which they might have. 

“Today most of the lives that are 
physically impaired, many of them with 
fine mental equipment, may for a com- 
paratively small addition to the regular 
price of insurance enjoy the peace of 
mind which comes from making ade- 
quate protection for their families in 
event of untimely death, and for them- 
selves if they survive to the retirement 
age.” 

Mr. Dingman’s paper, also made up 
largely of interesting tables and charts, 
presented, as he said, a picture of the 
1930 story of life and death among 
57,000,000 policyholders in 52 United 
States life insurance companies, review- 
ing how they lived and why 413,000 
died in the first ten months of this year. 


Insured Life Is Safer 


The insured population enjoyed a 
record making mortality rate of 785 per 
100,000 on an annual basis, which, he 
said, is 56 less per 100,000 than last year. 
Che death rate among the general pop- 
ulation is some 40 percent higher, he 
said, being about 1,145 per 100,000. He 
asked why an uninsured group of 100,- 
000 persons should have 1,585 deaths 
while 100,000 policyholders had 785. He 
answered this partly by physical selec- 
tion and partly by self selection of a 
group whose intelligence in self appraisal 
for insurance, he said, is also demon- 
strated in their general mode of living. 

Length of life is a matter of mind as 
well as body. He said if the same re- 
sults could be achieved among unin- 
sured persons in this country, about 422,- 
000 lives a year would be saved, or each 
year 39 out of 100 deaths could be de- 
ferred. He said life insurance com- 
panies can aid in this work by lending 
encouragement to agencies that combat 
causes of death, supplementing this by 
whatever each individual company de- 
sires to initiate; or they can pool their 
energies and resources in a longevity 
laboratory of broad purpose and high 
idealism. 

Has Great Possibilities 


He said that 5 cents per $1,000 of in- 
surance in force would provide $5,500.- 
000 this year, more next year, etc., to 
advance this work, but he said that he 
would not advise such an enterprise 
now, as a considerable fund would be 
required, an adequate survey must be 
made, and a study into duplication of 
effort before it should be initiated. 

“Nevertheless, the fact confronts us,” 
he said. “Many deaths, many thousands 
of deaths, actually hundreds of thou- 


sands of deaths, are postponable every 
year. It concerns us as insurance exec- 
utives. It concerns us as citizens. Our 
responsibility is double. I venture to 
believe that insurance can reach into 
the topmost plane of human conduct— 
idealism. I venture to believe that the 
spirit of insurance can actuate toward 
an altruism as practical as it is lofty. 
How long we live has a complement— 
how fully we live. How fully we live 
depends upon vigor of body and clean- 
ness of mind, and something more— 
breadth of vision. A long life means we 
can do more and a full life means we 
do do more.” 


Complications 
Delay Progress 
(CONTINUED FROM PAGE 3) 


owned considerable stock in banks in 
Arkansas which were associated with 
A. B. Banks and Caldwell & Co. enter- 
prises. All of these banks suspended but 
some have been restored. Therefore the 
market value of the bank stocks owned 
has not been established. In addition 
the Home Life had something like $250,- 
000 deposited in some of the failed 
banks. It is stated that the Keystone 
Holding Company is furnishing the 





Home Life $250,000 as financial ballast 
this week. It was reported in New York 
last week that a consulting actuary had 
offered to sell the Home Life or offered 
its business for reinsurance. It is stated 
that no one has been delegated 
authority. 


Progress Is Delayed 


such | 


The difficulty in establishing owner- | 


ship of the Inter-Southern Life stock is 
holding back the completion of the pur- 
chase. The investment houses and bank- 
ers who are allied with the Keystone 
Holding Company declare that they do 
not desire their identity disclosed until 
the purchase is actually made. 

An examination of the Inter-Southern 
Life is being made by the Kentucky, 
Tennessee and Oklahoma insurance de- 
partments. Commissioner Caldwell of 
Tennessee, who is secretary of the Na- 
tional Convention of Insurance Com- 
missioners and, as such, chairman of the 
examination committee, will be in Louis- 
ville this week conferring with Com- 
missioner Allin of Kentucky. It is likely 
that one or two other departments may 
be asked to join or some outside audit 
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ter-Southern Life declare that while 
some of its investments may be depre- 
ciated, it will weather the storm all 
right. The Missouri State Life had 
something over $800,000 on deposit in 
the Bank of Tennessee at Nashville and 
probably $400,000 on deposit in the Na- 
tional Bank of Kentucky. The Nash- 
ville deposit was protected in part by 
securities whose market value has con- 
siderably depreciated. The company 
had depository bonds on part of the 
Louisville deposit. The Missouri State, 
however, will suffer a considerable loss 
on these deposits. Otherwise it is stated 
that its assets are not affected by the 
Caldwell & Co. crash. It is understood 


| that James E. and Rogers Caldwell will 


resign as directors of the Missouri State 
Life this week. They have continued, 
as they had a proprietary interest in the 
company. The Southwestern Life of 
Dallas is in no way affected. The Mis- 
souri State owns 37,500 out of the 200,- 
000 shares of Southwestern Life. The 
Southwestern Life is regarded as a very 
desirable company and its stock is 


| worth holding. 


concern will be engaged to assist in the | 


get 


soon as 


work. It seems desirable to this 

examination through as pos- 

sible in order to restore confidence. 
Those who have investigated the In- 


Shortage in Caldwell Failure 


Just what the final amount in the 
shortage in the Caldwell & Co. failure 
will turn out to be is a matter of spec- 
ulation. Some state that there will prob- 
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ably be as much as $25,000,000 loss. 
Some weeks ago when a committee of 
various interests was holding meetings 
at Nashville and going over the Cald- 
well books it appeared to be about $18,- 
000,000 shy with only about 70 percent 
of accounts audited. 

It is said that if Caldwell & Co. had 
been able to sell the Inter-Southern 
Life, it thus would have been able to 
have bridged over the chasm and saved 
the wrecking of so many enterprises. 


Arnett Back on the Job 


President C. G. Afnett of the Inter- 
Southern Life, who has been under a 
great strain in recent weeks, was forced 
to go to St. Joseph’s hospital at Louis- 
ville for treatment but is now back at 
his office. When the storm began to 
strike the Caldwell & Co. house it 
moved fast. It is stated that some of 
the bankers were unfriendly to Mr. 

Caldwell and hastened the failure. In 
spite of rapid work in the attempt to 
sell the Inter-Southern Life, the failure 
of Caldwell & Co. changed the picture 
entirely. 

Those who are on the inside do not 
hesitate to say that the policyholders 
will not lose a penny and that as soon 
as the ownership of a majority of the 
stock of the Inter-Southern Life is es- 





tablished, an official statement will be 
made as to the financial set-up. 


STOCK ORDERED SOLD 


LITTLE ROCK, ARK., Dec. 18.— 
Chancellor Dodge has issued an order 
authorizing the sale by the American 
Exchange Trust Company of 20,000 
shares of stock in the Inter-Southern 
Life at Louisville, for $30,000, the par 
value being $20,000. The stock was held 
in escrow by the bank for the A. B. 
Banks Company. 


CALDWELL ASSETS LISTED 


NASHVILLE, TENN., Dec. 18.—A 
schedule of Caldwell & Co. assets and 
liabilities filed by receivers show assets 
with book value of approximately $39,- 
000,000 and liabilities the same. Inter- 
Southern Life $4,011,122 a»d Missouri 
State Life, $472,096 were listed as in- 
vestments in control of affiliated com- 
panies. Under stocks and bonds owned 
were Georgia Casualtv $47,000; South- 
ern Fire of New York $20,000; South- 
ern Surety $570,529; Underwriters Trust 
Company $6,400. Caldwell’s repurchase 
agreement account included Associated 
Life Companies 200,000 shares; Inter- 
Southern Life $1,400,000. An amended 
bill filed by attorneys in the receiver- 
ship action pending against Southern 





Publishers charges that $500,000 of de- 
benture of “Knoxville Journal” pledged 
by the Southern Publishers as partial 
collateral for a demand note to Cald- 
well & Co. for $500,000 has been ab- 
stracted and is now attached to an- 
other note of $400,000 owned by Cald- 
well & Co. to the Canal Bank & Trust 
Company. “Complainants have Shad no 
opportunity to ascertain who did these 
things,” the bill recites, “but they aver 
that at the time these things were done 
defendants, Lee and Caldwell were in 
control of Southern Publishers.” 


More Publicity 
On Examinations 


(CONTINUED FROM PAGE 3) 


sioner Dort of Nebraska in presenting 
three bills for consideration dealing with 


this subject. All commissioners are 
| confronted with companies that are 
licensed in their home states, and do 


business in other states by mail, through 
advertising or the radio. Commissioners 
have endeavored in every way to check 
this practice but to no avail as the 
United States Supreme Court has held 
that doing business through the mail in 
this way does not constitute an insur- 
ance business in the sense that it is il- 
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SHE duck has a big bill. 
at biting.. But it isn’t. 


1p against adversaries. 


So with people. 





It ought to be a very devil 


[ts feet are very big and flat and it ought to stand 
But it can’t. 

Why can’t it? 
Because it hasn’t the spirit. 
urge to make it a hellion in feathers. 


They are big and imposing. 


ance of go-getters. 
sary education. 


world of ours. 
WEALTH CORDIAL 


direction of their goal. 


Cooperation that is given freely and unstintingly 
enables agents to find opportunity and prosperity 
Our agents soon acquire some of 
the egotism of Chanticleer, who was sure it was his 
crowing that compelled the sun to rise in the morn- 


in this company. 


ing. 


Come out of the puddle of aimless methods and 
adopt the “COMMONWEALTH” 
to the highlands of accomplishment and success. 


Why be a duck? 


I. Smith Homans, Vice-President 
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LIFE INSURANCE CO. 


LOUISVILLE 


They may even have the neces- 
But they never arrive anywhere. 
But—agents of the COMMONWEALTH LIFE 
arrive at the top in this merry old competitive 


They have a definite objective and “COMMON- 
COOPERATION” 
in them the fighting desire to achieve success in the 


It hasn’t the fighting 


They have the appear- 


instills 


plan which leads 
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legal and the companies have a right to 
use the mails to solicit business in states 
where they are not licensed. Many com- 
missioners use publicity methods warn- 
ing the public against dealing with suc) 
companies inasmuch as they are not 
licensed and their contracts can not be 
enforced in the state. Some commis- 
sioners have arrested anyone connected 
with such companies appearing in the 
state doing anything in the way of in- 
surance business. 


Argument as to Constitutionality 


The main argument arose over co! 
stitutionality of the bills that Mr. Dort 
was presenting. He contended that a: 
present commissioners had no authority 
over companies doing business by mail 
in states where they were not licensed 
There is no way to get at them unles 
they commit a fraud of some sort anid 
then they could be reached through th: 
postoffice department. So long as the 
do business in a regular way and pay 
legitimate claims he said that commi< 
sioners could do nothing with them. He 
therefore prepared the bills stipulatin 
conditions for license and providing for 
a resident agent for process of service. 

The commissioners declared that they 
did not want to go into the subject 
unless they knew that the bills were 
constitutional. For instance, violations 
of the insurance laws were made crim- 
inal offenses in the Dort scheme and 
therefore subjected officers to extradi- 
tion. Representatives of the Minnesota 
Commercial Men’s were present to 
argue the constitutionality of the pro- 
posed laws and had printed briefs to 
distribute to support their contentions. 
These attorneys attempted from time to 
time to get a hearing. 


Variety of Opinions 


The convention resolved itself into a 
committee of the whole to discuss the 
subject under the auspices of the com- 
mittee of laws and legislation of which 
Judge Younger of Ohio was chairman. 
Some felt that the attorneys for th 
Minnesota concern should be heard 
Commissioner Livingston of Michigan 
objected to hearing anyone on the sub- 
ject of unauthorized insurance in a ses- 
sion of that kind. He said that the 
commissioners represent only authorized 
insurance, Commissioner Livingston was 
very outspoken as to his attitude towari 
any concern that attempted to do busi- 
ness in his state without a license. Com- 
missioner Caldwell of Tennessee was 
equally blunt in his remarks on the sub- 
ject stating that he would have anyon 
arrested that came into Tennessee rep- 
resenting an unauthorized company. 


Many Commissioners to Retire 


At one point in the proceedings con- 
siderable amusement was aroused when 
someone suggested that the “Class oi! 
1931,” meaning the commissioners who 
go out of office following the inaugura 
tion of new governors in January, arise 
Commissioner Dunham of Connecticut 
stated that it w ould be more appropriate 
for such commissioners to fall. There 
will be a great decimation in the ranks 
as sO many commissioners are affected 
politically by the recent election, Com- 
missioner Wysong who is president oi 
the National Convention of Insuranc« 
Commissioners will shortly resign thus 
bringing Commissioner Read of Okla 
homa to the chief office. 

With such important issues before the 
commissioners it is generally regretted 
that so many of those older in service 
will be forced out of office by political 
exigencies. This is particularly true 
with the life insurance investigation pro- 
posed by Commissioner Livingston of 
Michigan. 

No city or the time has been selected 
for the annual meeting. It was stated 
at the Hartford convention that there 
would be a movement to have the next 
convention in Portland, Ore. However. 
Commissioner Caldwell of Tennessee. 
secretary of the convention, stated that 
no city has extended an invitation to 
hold its annual meeting with the sanc- 
tion of the insurance commissioner of 
the state in which it is located. 
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Executives Are 
Called to Arms 


(CONTINUED FROM PAGE 4) 


the task was assigned to President 
Crocker of the John Hancock Mutual, 
who covered the subject in a masterly 
way, although he declared that notwith- 
standing the fact that Massachusetts has 
joined the wet column, his subject was 

dry one. A few years ago many of 
the medium sized and smaller com- 
panies relied on farm mortgages as the 
basis of their investment program. With, 
however, the deflation in farm values 
there has been an entire revision of 
investment policy. Therefore, any treat- 
ment of the subject by one who knows 
is listened to with rapt attention. Com- 
panies more and more are seeing the 
necessity of having diversity in invest- 
ments within the range allowed by law. 

Wysong and McCarthy Spoke 


Commissioner Wysong of Indiana, 
who represented the National Conven- 
tion of Insurance Commissioners as 
president, spoke from the standpoint of 
supervision, pointing out the necessity 
of careful and statesmanlike effort at 
state capitols in the regulation of insur- 
ance, which, after all, is the trust fund 
ior the masses. The association always 
alls the president of the commissioners 
to the platform as one of its speakers. 

Another official post on the program 
is reserved for the president of some 
Canadian company. This year President 
McCarthy of the Canada Life spoke. 
\side from being a life insurance presi- 
dent Mr. McCarthy is a lawyer, having 
been elected director and general coun- 
sel of the Canada Life a number of 
years ago. 

Prominent in Political Life 


Mr. McCarthy has been prominent in 
political life, having served 10 years in 
the Dominion House of Commons. He 
is a director in many of the leading in- 
dustries of Canada. As Chairman 





Loomis said in introducing him, “and 
wheresoever MacGregor sat, that was 
the head of the table.” Mr. McCarthy 
spoke on some of the aspects of Cana- 
dian life insurance, calling attention to 
the desirability of the companies on each 
side of the line working in harmony. 


Railroad Official on Hand 


There was much interest in the ad- 
dress of President J. J. Pelley of the 
New York, New Haven & Hartford 
railroad. Mr. Pelley has been interested 
in the transportation business all his 
life. In 1926 he was elected president of 


the Central of Georgia. He has been 
in his present position almost three 
years. Mr. Pelley called attention to 


the railroad investments held by life in- 
surance companies and said that he felt 
that all means of transportation should 
have an equal opportunity. There 
should not be any burden inflicted on 
one that is not on the other. 


Arthur Hunter—An Authority 


One of the real authorities in this 
country is Arthur Hunter, second vice- 
president and chief actuary of the New 
York Life. Whenever Mr. Hunter ex- 
presses a thought in insurance he is lis- 
tened to most attentively. He has a 
reputation now that is international. He 
did not read his paper but gave a sum- 
mary touching on some of the early ef- 
forts dealing with substandard risks. 
Mr. Hunter called attention to the fact 
that at the present time companies are 
perfectly willing to give their experience 
for the benefit of the common good. 
This was not the case some years ago. 
Mr. Hunter has appeared on the pro- 
gram of the life presidents five times. 


Dr. Dingman’s Radiant Personality 


The last speaker was Dr. H. W. Ding- 
man of Chicago, vice-president and 
medical director of the Continental As- 
surance. Dr. Dingman has a radiant and 
delightful personality which expressed 
itself in striking and graphic ways as 
he proceeded. He is not conventional 





in many ways. In his use of words, his 
expression and his manner, he fre- 
quently breaks over the barriers and 
does something unexpected. He is 
much more than a medical director. Dr. 
Dingman is rated as one of the best in- 
formed life underwriters in the country. 
He dealt with the problem of disease 
and death, showing what can be done 
in the way of conservation. 


Committee Reelected 


George T. Wight, manager of the 
Life Presidents Association, was re- 
elected as chairman of the executive 


committee. The other members are 
Presidents Clark, Union Central; Coch- 
rane, Pacific Mutual; Duffield, Pruden- 
tial; Ecker, Metropolitan Life; Hardin, 


Mutual Benefit; Houston, Mutual Life 
of New York; Kingsley, New York 
Life; Parkinson, Equitable of New 


York; Smith, New England Mutual, and 
Zacher, Travelers. 


Metropolitan Gets Refund 


NEW YORK, Dec. 18.—An income 
tax refund of $687,701 for 1923 has 
been allowed the Metropolitan Life by 
the Internal Revenue Bureau. The bu- 
6 in connection with 
1924, 1925 and 


reau withheld $56,56 
alleged deficiencies for 
1926. The refund is the result of al- 
lowance of deductions from the gross 
income reported of 4 percent of the 
means of reserve funds required by law 
and held during the taxable year un- 
abated by interest received exempt from 
taxation and for certain interest re- 
ceived during the taxable year exempt 
from tavation which was not claimed as 
a deduction in the tax return filed. 


Register Life’s Increase 


The Register Life, Davenport, Ia., 
showed an increase of 27 percent in No- 
vember production this year over last 
year. November was also 16 percent 
better than October of this year. 

















JOHNSON 


H. J. Johnson, general agent for the 
Penn Mutual, has been selected by the 
Pittsburgh Life Underwriters Associa- 
tion as general chairman of the con- 
vention committee in charge of the 
meeting of the National Association of 
Life Underwriters in Pittsburgh in 1931. 
Mr. Johnson is president of the Pitts- 
burgh association. Mr. Johnson entered 
the business with L. D. Hemingway, 
general agent Connecticut Mutual in 
Pittsburgh. Later he went to the Con- 
necticut Mutual home office and after 
a few years returned to Pittsburgh as 
general agent for the Penn Mutual. 


Now “Insurance Review” 
The “Western Insurance Review” of 


St. Louis has changed its name to the 
“Insurance Review.” 
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CIRCULARIZING » » Direct by Mail 





T° effectively overcome Sales Resistance and create 
a desire in the heart of the Prospective Insurance In- 
vestor, the Successful Insurance Company designs and 
perfects its own Direct-By-Mail Service... A personalized 
service to pave the way for a resultful interview. 


Od and New Underwriters of our Company find our Direct-By- 
Mail Service materially helpful and accept it as one of many 
good tools in the kit of our successful and satisfied underwriters. 








INTERESTING 
FACTS... 
will be mailed 


upon request. 
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Agency De- 
partment 948, 
in care of : 
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Mortality of Insurance Commissioners 


Owi1nc to the many questions of great 
in fact af- 
fecting all departments of the business, it 
is unfortunate that so many of the tried 
and experienced insurance commissioners 
will retire from office soon after the first 
of the year owing to the change in the 
governor's office in their respective states. 
Most of the commissioners are appointed. 
The office of commissioner is looked upon 
as one of the political plums although for 
fhe most part fortunately for the public 
and the business as a whole, those who 
have been named have risen to the obli- 


moment arising in insurance, 


gations and opportunities of the post and 
have become constructive forces. 

The commissioners now in office have 
have learned valuable 
lessons and are looked upon as safe guides. 
New men coming into office will require 
some time to get sufficient experience to 
enable them to reach correct conclusions. 
There are issues of real importance be- 
fore insurance today. It is most unfortu- 
nate that they will not have the benefit 
of the experience and calm judgment of 
men in many states who have proved their 
worth in the supervising office. 


got their bearings, 


Insurance Advertising Conference Work 


Tue INSURANCE ADVERTISING CONFER- 
ENCE has many features to commend it. 
It has been constructive and has achieved 
The notable recent 
effect of its influence is seen in the new 
advertisements of some of the leading 
automobile manufacturers which stress 
safety rather than speed. It would seem 
that automobile advertisements have 
too much emphasized the power of the 
engine and machinery to create and 
maintain high speed. The INSURANCE 
ADVERTISING CONFERENCE called atten- 
tion to the desirability of stressing safety 
features. It was pointed out that if the 
collision resisting elements of the car 
were presented, if it were shown that a 
quick stop could be made in case of 
emergency, if the safeguarding of those 
in the car were made the chief interest, 
advertising would take on a new value. 
This has been done. 


real results. most 


This is just an illustration of what the 
INSURANCE ADVERTISING CONFERENCE has 
been able to accomplish through the 
work of men and women in the pub- 
licity and advertising departments of in- 
surance companies who are doing some 
very effective thinking. It has been but 
a few years since such departments were 
inaugurated in very many insurance 
companies. It is a comparatively new 
departure. The people who are asso- 
ciated with the publicity department or 
those who are interested in that special 
line, deserve much credit for what they 
have done. Insurance has been pre- 
sented in a way that it never has before. 
The gospel has been carried into the 
highways and byways. The whole in- 
surance activity is under obligation to 
the INSURANCE ADVERTISING CONFERENCE 
members for a great deal of construc- 
tive publicity. 


Life Insurance Army 200,000 Strong 


Vice-Presipent F. L. Jones of the 
Eguiras_e Lire of New York in speaking 
before the AssocrATION oF Lire INSURANCE 
PRESIDENTS estimated the 
surance rate book men at 200,000 in this 
This and 
aggressive body of salesmen who are 


army of life in- 


country. means a formidable 
car- 
rying the message of life insurance in its 
various forms to families. The 


achievements of these 200,000 men are re- 


many 


corded in many ways. 
They 


They are builders. 
They are carrying 
the light into dark places. The 100 bil- 
lion of life insurance in force reached 
last year is a monument erected by these 
men out on the firing line who are the 
real life insurance builders. They may 
not be the architects. They are the 
men, however, who are doing the actual 
work in bringing in policyholders. 


are educators. 





PERSONAL SIDE OF BUSINESS 








George A. Bowles, Virginia commis- 
sioner, passed the state bar examination 
last week. He says that now that the 
state quiz is behind him he will concen- 
trate on the study of insurance and cor- 
poration law. Mr. Bowles is rounding 
out his first year in the office of insur- 
ance commissioner. He is well liked by 
members of the insurance fraternity be- 
cause of the fairness and impartiality he 
has shown in handling cases that have 
come before him since he entered upon 
the duties of the office. 

P. H. Crane, superintendent of agents 
State Farm Mutual Automobile and 
State Farm Life, of Bloomington, III, 
died at the age of 46 after an illness 
of five weeks. 

Mr. Crane was a widely known au- 
thority on live stock, having been as- 
sistant professor of animal husbandry 
of Purdue University; live stock editor 
of “Hoard’s Dairyman”; proprietor of 
the Crane dairy farm near Lebanon, 
Ind; trustee of Purdue University, and 
for seven years secretary-treasurer of 
the Indiana Farm Bureau Federation. 

Simon Clement, general agent for the 
Mutual Trust Life of Chicago at Al- 
bert Lea, Minn., for 19 years, is dead. 


G. E. Gallagher, assietent secretary of 
the National Life, U. S. A., was drowned 
in Chicago Dec. 14 when his sedan ran 
over an embankment at the mouth of 


the Chicago river near the navy pier 
and dived into 25 feet of water. He had 


been with the company more than 20 
years, starting as office boy and work- 
ing up through the positions of clerk, 
bookkeeper and cashier. 

H. J. Diefendorf, assistant treasurer 
of the Mutual Benefit Life, is celebrating 
his 35th anniversary cf continuous serv- 
ice with the company. 

S. B. Rote, general agent in New Jer- 
sey for the Connecticut Mutual Life, has 
been elected president of the Pennsyl- 
vania Society of New Jersey. Mr. Rote 
was one of the founders of the organiza- 
tion some six years ago, and has been 
its secretary since that time. 


J. R. Goldsmith, 58, general agent for 
the Guardian Life at Evansville, Ind., 
for several years, died last week after 
a short illness. 


C. D. Williams, general agent for the 
Mutual Life of New York at Boonville, 
Ind., has been elected Republican 
county chairman for Warrick county. 





C. J. Shea, president of the State Na- 
tional Life of St. Louis, who was in- 
jured in an accident in Chicago at the 
time of meeting of the American Life 
Convention, is able to be back at his 
office, but still has to use a cane. 


R. W. Creighton, Nashville, general 
agent for the Provident Mutual Life 
for middle Tennessee and northern Ala- 
bama, has been elected president of the 
Nashville Kiwanis Club. He succeeds 
Dudley Gale, also a well known Nash- 
ville insurance man and member of Gale, 
Smith & Co. 

Dr. Ross Huston, medical director of 
the Bankers Life of Iowa, has com- 
pletely recovered from an operation for 
the removal of his tonsils and is again 
able to be back at his office. 

W. R. Wills, vice-president National 
Life & Accident, and A. M. Wills, his 


brother, have contributed $100,000 for 
erection of the Haywood Memorial 
Hospital, Brownsville, Tenn., which will 


be dedicated Dec. 30 in memory of their 
parents, Dr. and Mrs. W. T. Wills, pio- 
neers of Haywood county. W. R. Wills 
at one time was deputy insurance com- 





missioner of Tennessee, and then went 








New Company Head 




















Cc. F. WILLIAMS, Cincinnati 


C. F. Williams, vice-president of the 
Western & Southern Life and vice-pres- 
ident of the American Liability & 
Surety of Cincinnati, becomes president 
of the new Western & Southern Fire 
of Cincinnati, organized to write indus- 
trial fire insurance. The Western & 
Southern Life is one of the large indus- 
trial life companies. 








to Bristol, Va., as treasurer of the Vir- 
ginia Coal, Iron & Railway Co. He re- 
turned to Nashville as an officer of the 
National Life & Accident. 


G. S. Hastings, superintendent of 
agencies of the New England Mutual 
Life, who has been visiting Pacific Coast 
agencies, left Los Angeles last week on 
his way east, stopping in Denver and 
Chicago en route to the home office. 

A. E. Patterson, general agent Penn 
M ttual, Chicago, and F. H. Davis, west- 
ern production manager of the company 
at Denver, are on a trip to the home 
office in Philadelphia. 

i aan 

W. F. Smith, agency superintendent 
Excelsior Life for the past 20 years, has 
retired. During his period of service, 
the company’s business in force in- 
creased from $13,000,000 to over $100,- 
000,000. Mr. Smith was honored by his 
fellow officers of the company at a 
dinner recently. A successor has not 
yet been named. 


James M. Cowan, general agent for 
the Northwestern Mutual, who died re- 
cently at the age of 72 in his Aurora, 
Ill, home, was celebrated throughout 
the country as a connoisseur and col- 
lector of paintings. His home was a 
museum. Every wall was ‘filled with 
works of old masters and modern art- 
ists. He was not prejudiced in favor 
of tradition in art or in favor of break- 
ing with tradition. 

Because of his generosity in loaning 
items of his collection for various ex- 
hibits, Aurora has become known as a 
foremost art center. Women’s clubs, 
schools, libraries and all civic institu- 
tions in his city felt free to call on Mr. 
Cowan for the use of his treasures. 

W. G. Eader, assistant manager San 
Francisco for the Pacific Mutual Life, 
accompanied by his wife and younger 
daughter, has left for Honolulu as the 
guest of his company in recognition of 
his good work. 
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LIFE AGENCY CHANGES 

















General Agents Are Named 


Continental Assurance Shifts Butler 
From Los Angeles to Denver—Neal 
and Reese Appointed 








Three general agents have been ap- 
pointed by the Continental Assurance 
of Chicago. A. A. Butler, who has been 
resident vice-president for the company 
at Los Angeles for about two years 
and before that was in various branches 
of the company for three years, becomes 
general agent of a second agency in 
Denver, his old home. He will have 
jurisdiction over the entire state. Wil- 
liam West is the first general agent 
there, but, although he has a life con- 
tract, his interests are largely in gen- 
eral casualty, representing the Conti- 
nental Casualty. 


Formerly With Pacific Mutual 


Mr. Butler started as branch office 
manager with the Continental. For- 
merly he was with the Pacific Mutual, 
his father having been one of the first 
agency executives of that company 
when it was known as the Conservative 
Life. 

C. V. Neal, a general fire and cas- 
ualty agent, has been appointed general 
agent for the Continental Assurance at 
Davenport, la. He formerly was gen- 
eral agent of the Bankers Reserve of 
Nebraska. 

James R. Reese, a well known auto- 
mobile distributor of Gary, Ind., has 
been appointed life general agent for 
the Continental there, the company en- 
tering that territory for the first time. 


Louis 
Quits Equitable of New York for Gen- 


eral Agency of Massachusetts 
Mutual 


Jackson Goes to St. 








I. B. Jackson, for two and a half 
years district manager of the Equitable 
Life of New York at Wichita, Kan., has 
resigned to join the Massachusetts Mu- 
tual Life in St. Louis, Mo., with the 
Chester O. Fischer general agency, one 
of the largest agencies of the company. 
Mr. Jackson has developed the Equit- 
able satisfactorily while in Wichita, it 
being reported that the 1930 business 
has shown a 33% percent increase over 


1929, 


Jd. d a 


!. J. O'Connor has been appointed 
mianager of agencies of the Minnesota 
Mutual Life for southern Kansas with 
offices at 415 Beacon building, Wichita. 
H. J}. Cummings, vice-president, and J. 
J. Cummings, general agent, were in 
Wichita last week to make the appoint- 

nt. 


O. L. Boyer 


Kansas headquarters for the Con- 
ticut Mutual Life are being estab- 
lished in Wichita at 523 Beacon build- 
ng, with O. L. Boyer as_ general 
ent. Until the recent death of J. E. 
Boyer, general agent for southern Kan- 
at Wichita, the state was divided, 
but under the new arrangement Mr. 
Boyer, formerly general agent for north- 
ern Kansas at Topeka, will handle the 
entire business from the Wichita head- 
quarters. C. M. Trout becomes super- 
rr of the district office at Topeka. 


1 





T. H. Cutrer 


H. Cutrer has opened a general 

icy in New Orleans for the Lamar 

Life, with offices in the Masonic Tem- 

Mr. Cutrer for several years was 

manager for the Metropolitan Life, in 
Jackson, Miss. 





Hemmelgarn Made Manager 





Travelers Field Assistant at Sioux City 
to Head Union Central’s St. 
Paul Agency 





A reorganization of the St. Paul 
agency of the Union Central Life is an- 
nounced by Superintendent of Agen- 
cies Clark. 

C. E. Learned, Jr., who has ably rep- 
resented the company as general agent 
for more than two decades, has asked 
to be relieved of managerial responsi- 
bilities. He will continue as a general 
agent, devoting the major part of his 
time to his large personal clientele of 
policyholders. 

Lee T. Hemmelgarn has been ap- 
pointed manager of the agency. Mr. 
Learned went to the company in 1908 
and became joint general agent with his 
father-in-law, F. E. Hitchcox. In 1918, 
Mr. Hitchcox resigned to devote his en- 
tire time to personal production and Mr. 
Learned became general agent, a posi- 
tion which he has capably filled for 12 
years. 

Mr. Hemmelgarn comes to the com- 
pany with six years of experience as an 
agency organizer with the Travelers. He 
has been a field assistant with head- 
quarters at Sioux City, Iowa. He is a 
native Ohioan, born in 1891 in- Darke 
County near Greenville. He obtained 
his early education in the Ohio public 
schools, and later attended Valparaiso 
University, Renssaeler, and finally grad- 
uated from Ohio State University in 
1911. 

His (first insurance experience was 
with a fire and marine company at Du- 
buque, Iowa, which he left to spend 
five years with a large department store 
at Sioux City. He became interested in 
life insurance in 1924 and entered it as 
a life work. 


KARL KORRADY BECOMES 
AN INSURANCE BROKER 


Karl B. Korrady of Chicago, who re- 
cently resigned as manager of the 
branch office of the Connecticut Gen- 
eral Life in his city, is entering the 
general insurance field, connecting with 
the agency of Bartholomay, Darling & 
Co., Insurance Exchange, Chicago, 
where he will act as a general broker. 
Mr. Korrady already controls a few 
important insurance accounts’ which 
will be the nucleus for the building of 
his own business. Naturally he will 
specialize in life insurance but he will 
handle all lines. Mr. Korrady started 
with the home office of the Illinois Life 
as an office boy and rose to the posi- 
tion of assistant superintendent of 
agents. For some time he was Chi- 
cago manager of the Missouri State 
Life. He has a wide acquaintance not 
only in insurance but in_ business 
circles. 


J. H. Haile, Jr. 


J. H. Haile, Jr. has been appointed 
agency manager by the National Life U. 
S. A. in south central Texas territory 
with headquarters at San Antonio. 

Mr. Haile entered West Point in 1920 
and was graduated in 1924. Following 
his graduation he served as second lieu- 
tenant in the regular army stationed in 
Texas and Oklahoma until May, 1927. 
He then resigned his commission and 
entered the investment banking field in 
San Antonio, later entering the life in- 
surance business as a representative in 
San Antonio for the Canada Life. 


George Woodard 


George “Rook” Woodard, has been 
appointed general agent for the Equit- 
able Life of New York, at Wichita, 
Kan., succeeding J. B. Jackson, resigned. 
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Extraordinary Opportunity 


for the man who has had 
a successful record of ac- 
complishment in agency 
and sales work to open 


Chicago Office 


immediately for 


THE 


Massachusetts Accident Company 


| America’s Oldest Accident & Health Company 





WE SPECIALIZE IN 
NON - CANCELL- 
ABLE DISABILITY 
Income Protection on 
14-, 30-, 60- and 90-day 
waiting period basis 
with 12 month and un- 
limited partial disability 
coverage. 





All Inquiries Treated Confidentially 


Please address 


Victor R. Weston, Vice-President 


MASSACHUSETTS ACCIDENT COMPANY — 


87 Kilby Street 


BOSTON, MASSACHUSETTS 
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Alabama Georgia 
Florida Tennessee 
Ohio West Virginia 


District of Columbia 


FREE FROM WORRY AGENTS 


During these times of depression 
our representatives are able to give 
their entire time to rendering the 
greatest possible service to their pros- 
pects and policyholders and are main- 
taining good production records. Our 
policies are so liberal, our compensa- 
tion so equitable and life insurance is 
so fundamentally sound that they have 
nothing except the unprovided for 
needs of their field to worry about. 


THE GEM CITY LIFE 


The Rapidly Growing Company 











Intelligent Progression 


The Mutual Benefit was organized in 
1845, and for upwards of eighty years 
has been administered by a succession of 
directors and officers whose conduct of 
its affairs has merited and received the 
confidence and approval of hundreds of 
thousands of policyholders. 

Not only has its history been marked 
by the fidelity, ability, and integrity of 
the officials who from time to time have 
been responsible for the Mutual Benefit’s 
financial management, but the Mutual 
Benefit has also been distinguished 
throughout its history for intelligent 
progression in the provisions of its con- 
tracts which, with unbroken adherence 
to sound actuarial principles, have made 
the Mutual Benefit a leader in life insur- 
ance underwriting. 

As improvements in contracts have 
been developed, liberalizing their pro- 
visions, the new benefits have been uni- 
formly extended to earlier outstanding 
contracts, in-so-far as possible, thus se- 
curing to the earliest policyholders the 
benefits enjoyed by the latest. 


The Mutual Benefit 
Life Insurance Co. 
NEWARK, NEW JERSEY 

















Mr. Woodard has been district manager 
of the company for some time at St. 
Joseph, Mo. However he is not a 
stranger in Kansas as he took a promi- 
nent part in basketball and football 
while a student of the University of 
Kansas and was a coach for a number 
of years, turning out a state champion 
football team at the Hays State Teach- 
ers College one year, as well as serving 
as director of athletics at Washburn 
College for a few years. Mr. Woodard 
will resume his new duties at Wichita, 
Jan. 1. He joined the company in 1927 
at Topeka and was made district man- 
ager at St. Joseph the following year. 





J. H. Baynes 


The Register Life has appointed J. H. 
Baynes general agent at Toledo, O. 
Mr. Baynes was formerly sales execu- 
tive with the Chrysler Corporation. 





Life Agency Notes 











J. A. MeCord, Jr., has been appointed 
district supervisor for the Penn Mutual 
Life in eastern Oklahoma, with head- 
quarters in the Exchange building, 
Tulsa, 

se. 

G. C. Hitt, Donaghey building, Little 
Rock, is now Arkansas general agent for 
Continental Life of St. Louis. 

* * * 

T. H. Harbour has been appointed dis- 
trict manager and Owen Hays secretary 
of its Fort Smith, Ark., territory, by the 
Union Life of Little Rock. 

* * * 

The Sun Life of Canada has opened a 
new branch at Little Rock, Ark., under 
Vv. T. Motschenbacher. A new branch 
office has also been opened at Omaha, 
Neb., with F. L. South as manager 

* * * 2 

The Imperial Life of Toronto will open 
two new branches in the United States 
Jan. 1., in Los Angeles, with E. J. 
L/Esperance as manager and Syracuse 
with E, J. Branigan, formerly of Cleve- 
land, as manager. 

*x* * * 

The Hutchings Credit Corporation has 
been appointed general agent for the 
Continental Life of Missouri at Siloam 
Springs, Ark. 

*x* * * 

W. G. Fargo, who for many years was 
a partner in the old Nixon & Fargo 
agency, Augusta, Ga., is now with the 
Pan-American Life agency at Augusta. 








Eastern States 
Activities 

















Ruling for Company Upheld 





New Jersey Court in Case Against 
Metropolitan Holds Right Ap- 
plication Attached 





Judgment in favor of the Metropoli- 
tan Life has been given by the New 
Jersey supreme court in the case of 
Locker vs. Metropolitan. The assured 
in her application said she had never 
been an inmate of or received treat- 
ment at an asylum, hospital, sanatorium 
or cure. She also said she had never 
consulted a physician within five years. 
The undisputed proofs were that she 
had, prior to the date of making the 
application, been an inmate of and re- 
ceived treatment at the New Jersey 
state sanitorium for tuberculosis. She 
had also been under treatment by two 
different doctors. 

The company denied liability on the 
assured’s death and the beneficiary 
brought suit. The lower court decided 
in favor of the company and this was 
affirmed by the supreme court. The 
contention of the plaintiff was that the 
application attached to the policy was 
not the one on which the policy was 





issued. The application was for a 





Hospital Covers Babies, 
Paying First Premium 





Dr. T. W. Leavitt, proprietor of 
the Maplewood hospital, Malden, 
Mass., announces that every baby 
brought into the world in his hos- 
pital will hereafter be insured for 
$1,000 by a 25-year endowment 
policy, on which the hospital will 
pay the first premium, covering 
the first six months of the in- 
fant’s life’ The insurance is 
placed with the Bankers National 
of New Jersey. 











$10,000 20-payment life policy and the 
one issued was a $5,000, 20-year endow- 
ment. The court held that the applica- 
tion attached to the policy was the one 
on which the policy was issued. 





Pittsburgh C..L. U. Classes 


Classes for those in Pittsburgh am- 
bitious to qualify for the C. L. U. 
designation will be held on Monday and 
Thursday evenings of each week dur- 
ing January and February under the 
auspices of the Pittsburgh Life Under- 
writers Association. If, at the end of 
February, the amount of work com- 
pleted will permit, classes will be re- 
duced to one each week. Instruction 
will be provided principally by members 
of the Pittsburgh association, who pos- 
sess the C. L. U. designation. 


R. N. Rafferty Resigns 


R. N. Rafferty, superintendent of 
agencies of the Atlantic division for the 
Lincoln National Life, has resigned as 
of Dec. 31. No successor has as yet 
been appointed. For the present the 
duties of the Atlantic division will be 
handled by Walter T. Shepard, vice- 
president, and A. L. Dern, manager of 
agencies. 


o 








Central Western | 





State News 











Has Special Insurance Issue 





Cincinnati Chamber of Commerce Publi- 
cation Contains Articles of 
Interest 





The December issue of “The Cincin- 
natian,”’ monthly publication of the Cin- 
cinnati Chamber of Commerce, was de- 
voted to insurance and contained ar 
ticles of interest to both life and fir: 
and casualty men. B. G. Dawes, Jr., 
president of the Eureka-Security F. & 
M. gave a very good argument for th: 
insurance agent in his article “Insur- 
ance Agent Valuable Asset to the Com 
munity.” 

M. A. Boyle of the State Mutual Life 
in his article told of the new service 
which are being rendered by agents and 
life insurace companies in the present 
day. He particularly stressed the im 
portance of having a well written wil! 
and of careful planning in taking out 
life insurance. 

“Life Insurance as Property” was the 
heading of an article written by A. R 
Jaqua, of THe Nationa UNDERWRITER 
and was a brief synopsis of some of the 
material which has been appearing i 
these bulletins during the past year. 





Gearheart’s Appearance of 
Interest to Life Companies 





Life insurance men were much inter- 
ested in the appearance of former Su- 
perintendent B. W. Gearheart of Ohio 





in the Mutual Benefit disability case at 
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Columbus, O. Former Commissioner 
A. I. Vorys represented the Mutual 

}enefit in its appeal for an injunction 
to restrain the superintendent from in- 
terfering with it using its special form 
of total and permanent disability con- 
tract. The attorney general's office was 
supplemented by the appearance of Mr. 
Gearheart who appeared as a friend of 
the court but did not designate whom 
he was representing. Whether he ap- 
peared for some Ohio company or com- 
panies was not ascertained. 


Fohr Agency Does Well 


The L. J. Fohr general agency of the 
: mnecticut Mutual in Chicago had a 

markable experience on the newly an- 
resect family income policy. Mr. 
Fohr circularized about 4,000 brokers in 
the city when he learned the company 
was to issue this new form and in nine 
days up to Dec. 12 had received $600,000 
new written business on this form from 
persons outside his office. This is about 
half the annual amount of brokers’ busi- 
ness done by this agency. The Fohr 
oflice will finish this year with approxi- 
mately 15 percent increase in paid busi- 
ness. It now has 34 full timers, of 
whom 15 have been added this year. 


Suicide Carried $245,000 


Versonal and corporation insurance 
ageregating $245,000 is reported to have 
been left by H. M. Halverson, president 
of the Waukesha Stone & Lime Com- 
pany and the I. B. Rowell Company, 
Waukesha, Wis. Mr. Halverson shot 
and killed himself in Milwaukee Dec. 
10. He carried $150,000 for the Wau- 
kesha Stone & Lime company, while the 
Rowell Company was beneficiary in a 
$55,000 policy. He is understood to 
have left $40,000 personal insurance. 


Holds Milwaukee Meeting 


More than 200 agents and agency 
managers attended the agency meeting 
of the North American Life in Milwau- 
kee Dec. 13, under the direction of W. 
I. Turck, agency director. 

Home office men on the program were 
E. S. Ashbrook, president; Paul McNa- 
mara and Harry Kramer, vice-president; 
W. O. Morris, actuary; F. Marzluff, 
secretary; C. G. Ashbrook, agency serv- 
ice manager; Dr. C. B. Irwin, medical 
director. 

lhe company reported a 50 percent 
increase in business in Wisconsin for 
1930. 


New Era in Own Building 


lhe New Era Life Association, Grand 
Rapids, Mich., is celebrating the begin- 
ning of its 34th year in business by 
moving into its own building at 126 
heldon Avenue S. &., having converted 
large two-story residence into a home 
office. 

[he company writes all standard 
forms of adult and juvenile legal reserve 
fe, also health and accident. 


Scott Holds Sales Conferences 


Che Northwest Agency of the Lincoln 
National Life under the management of 
\. W. Scott, Minneapolis, is holding a 
imber of one-day sales conferences in 
rious localities. The first was held in 
een Bay, Wis., with Fred G. Haigh, 
strict agent there, as host. Manager 
ott was in charge of the meeting. The 
ond was at St. Cloud, Minn. The 
iin topic of discussion was “The Job 
the Life Underwriter.” 


Call Final Ohio Code Session 


Members of the insurance code revi- 
mm committee of the Ohio State Bar 
‘\ssociation have been called by Chair- 
in W. E. Benoy to meet in Columbus 
c. 29. This may be the last meeting 
| the committee and every member is 
irged to attend. The bar association of 
own. county has indorsed and ap- 
roved the proposed revised code and 
‘ommended its passage by the legis- 
ature. At the coming meeting of the 
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committee all the suggestions and rec- 
ommendations submitted will be acted 
upon by the committee. 


Closes Year Well Ahead 


The central department of the Equit- 
able of New York will close the year 
with an increase ranging between 4 and 
6 percent, according to indications. The 
department is well over its quota of 
paid business. A remarkable develop- 
ment has been recorded among mem- 
bers of the new organization, who have 
averaged this year 23.6 percent increase. 





Equitable Men to Meet 


Several home office officials are 
scheduled to attend the convention of 
the central department of the Equitable 
of New York to be held in Chicago, 
Jan. 12-13, presided over by William 
Rothaermel, superintendent of agencies 
of the department. Among those who 
will attend will be Vice-presidents Gra- 
ham and Jones and Second Vice-presi- 
dents Borden and Klingman. The con- 
vention will be exclusively for manag- 
ers, associate managers and unit manag- 
ers of the 25 agencies in the depart- 
ment and it is expected about 200 will 
attend. It will be devoted entirely to 
business, full sessions being arranged for 
the mornings and afternoons of the two 
days. Discussions will center around 
problems of unit managers, such as re- 
cruiting and training men. 





Honor New Director 


The western Wisconsin agents of the 
New York Life held a luncheon Dec. 
13 in Madison in honor of F. H. Sco- 
field, retiring agency director, and to 
welcome Henry Leivestad, formerly of 
Fargo, N. D., appointed a successor to 
Mr. Scofield. Mr. Leivestad will make 
his home in Madison. Mr. Scofield is 
planning to spend the winter in Florida. 
R. E. Peters, Minneapolis, manager 
for the northwestern department, was 
present. 
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Deputies Run Department 





Governor-Elect Bryan Indefinite Re- 
garding Future of Nebraska Insur- 
ance Supervision—Knudson Rumored 





LINCOLN, NEB., Dec. 18.—Insur- 
ance representatives have been unable to 
secure any assurance from Governor- 
Elect Bryan that he will maintain the 
insurance department at its present 
high level of efficiency. Mr. Bryan tells 
reporters that he will again urge the 
legislature to repeal the civil administra- 
tive code, under which the insurance 
bureau is made a part of the depart- 
ment of trade and commerce, but Re- 
publican preponderance in the senate 
makes it unlikely that he will be able 
to do this. He says that meanwhile he 
will appoint no secretaries for the va- 
rious code departments, but will name 
deputies at greatly reduced salaries to 
perform their work. This would indi- 
cate that the insurance department will 
not be allowed enough in the way of 
salary for the chief to secure the high 
type of executive that the insurance men 
desire. 


Knudson Being Mentioned 


Meanwhile the opinion is growing that 
K. C. Knudson, president Central States 
Hail, Omaha, who was head of the 
banking department under the former 
Bryan administration and also acted as 
insurance commissioner, will again be 
named for that place. Political gossip 
has it that Mrs. M. A. Fairchild, chief 
deputy for a number of years and who 
has handled the insurance department 
during the Bryan regime from 1923 to 











Growth 


Invest your time in a grow- 
ing company. 


Ten thousand dollars in- 
vested ten years ago in the 
common stock of General 
Motors would be worth 
more than a million and a 
half dollars now. 


Time is money. Invest it in 
a growing company large 
enough to give assurance 
of the future, but not too 
large to permit rubbing 
elbows with its agents and 


employees. 


Since 1926, the assets of 
the Inter-Southern Life 
Insurance Company have 
increased 42%, the net 
premium income has gain- 
ed 50% and the total of 
insurance in force has gain- 


ed 49%. 


Now is the time to become 
part of the Inter-Southern. 

















INSURANCE CO. 
LOUISVILLE, KENTUCKY. 


~ 
- 
=~ 
_ 
_ 
= 
7 
- 
- 
~ 
~ 
= 
= 
- 
= 
= 
= 
-_ 
- 
=” 
=~ 
7 
=~ 





CAREY G. ARNETT, President 
Home Office, Louisville, Ky. 
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WE have an especially attractive Agency Con- 
tract to offer real producers between now 


and January Ist, 1931. 


Middle West Territory — Liberal Policy Contracts — 
Standard and Sub-Standard — Medical and Non-Medical 


Special Features 


ARE YOU INTERESTED? 


Address R-74_ - The National Underwriter 














Front Wheel Drive— 


The value to an automobile of the front wheel drive is well 
known—its value to a salesman is not so well known. A company 
that pulls its men along instead of pushing them offers a front wheel 
drive for their salesmanship. Fidelity is such a company. 

Its lead service and Low Rate policies make selling easier. It 
offers a live-and-let-live contract backed by more than half a century 
of fair dealing. It is financially solid and operates in thirty-nine 
states, including New York, on a full level net premium basis. It has 
over $422,000,000 insurance in force. 


A front wheel drive company that pulls rather than pushes. 
Openings available for the right men. 


he FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT, President 




















J Liberal policies 9 \_ 


T-H-E Good territory 
COMBINATION = SUCCESSFUL 
LDEaL | Aigner Building | _ National 
Home Office -- AGENCIES 








slont Clete 
»\ “a” £ 


_ Are you making PROGRESS? If not, are you wil- 
ling to spend TWO CENTS to learn WHY National 
Casualty salesmen forge ahead continually? 

We have a full line of Commercial, Industrial, Group 
and Deferred Payment Accident and Health policies. A 
connection with this company will be the TURNING 
POINT IN YOUR LIFE, 


NATIONAL CASUALTY COMPANY 
Detroit, Michigan 
’W. G. Curtis, President 


“a 

















1925, will again be in active charge sub- 
ject to Mr. Knudson’s supervision. 





Borrowing on Policy to Buy 
Other Insurance Condemned 





Although not strictly in violation of 
law, Deputy Commissioner Diepenbrock 
of Minnesota has condemned as “very 
bad” the practice of an insurance agent 
proposing to a buyer that he borrow 
money On one insurance policy to buy 
other insurance. “There may be cir- 
cumstances,” the stated, “in which this, 
coupled with other representations, 
would constitute twisting, which is a 
violation of the agency qualification 
law. There may be other circumstances 
in which it would not constitute such a 
violation. On the whole, we may advise 
that although it is not strictly in viola- 
tion of the law, it is very bad practice 
and any duly licensed agent should ex- 
ercise the greatest of caution to refrain 
from giving such advice.” 


Wichita Life Will Start 


Writing Jan. 1 in Kansas 





President J. R. Anspaugh of the newly 
organized Wichita Life announces that 
the company is preparing to start active 
operations Jan. 1, confining its business 
to Kansas for several years. Offices of 
the new company will be located in the 
Central building, Wichita, where tem- 
porary offices have been maintained 
during organization. 

Mr. Anspaugh, who for many years 
was in the banking business, gained his 
life insurance experience in the capacity 
of state manager of the Old Line of 
Lincoln since 1923. He will be assisted 
in the office management by Mrs. Della 
Sterrett, formerly of the Guaranteed 
Securities Life of Topeka. 

Members of the board are all resi- 
dents of Kansas. They are Dr. M. L. 
Bishoff, Topeka; J. C. Cadwalder, Jr., 
Belvue; H. C. Castor, Sedgwick county; 
A. A. Doerr, Larned; C. B. Hyper, 
Wichita; F. C. Jorgensen, Wichita; 
Forest Luther, Wichita; George McGill, 
Wichita; G. G. Moffitt; R. M. Raney, 
Osborne, and J. E. Uplinger, St. Francis. 


Four Million in First Year 


During its first year of business the 
western Missouri branch of the Sun 
Life in Kansas City, Mo., paid for $4,- 
410,992 of business, including annuities. 
The agency force has been developed 
by V. W. Wiedemann, manager, from 
three to 50 full time agents. 


Actuarial Club Formed 


H. M. Sarason, Missouri State Life, 
is the president of the newly organized 
Actuarial Club of St. Louis, which was 
formed for the purpose of exchanging 
ideas on problems and work of life in- 
surance companies and promotion of 








closer social relationship among _ its 
members. The vice-president is Eloise 
Koch, Central States Life, while the sec- 
retary-treasurer is R. G. Diepenbrock, 
State National Life. At the second meet- 
ing of the club, O. H. Jekel, Reliable 
Life & Accident, talked on industrial in- 
surance. 





Fifteen Percent Ahead 


The Kansas City, Mo., agency of the 
Equitable Life of New York is 15 per- 
cent ahead of 1929 on paid business for 
the first 11 months. H. C. Booker is 
conducting a four-day preliminary train- 
ing school for the agency this week. An 
advanced school will be conducted for 
eleven days beginning Feb. 2 by a home 
office representative 





Insurance Men Active in C. of C. 


Wichita insurance men always have 
taken an active part in the work of the 
Wichita chamber of commerce. Those 
appointed to head committees for the 
next year are H. K. Lindsley, president 
of the Farmers & Bankers Life, chair- 
man of the membership committee; F, 
T. Priest of Dulaney, Johnston, Yankee 
& Priest, greeters committee, and H. 
W. Stanley, general agent Equitable 
Life of Iowa, entertainment. Sidney 
Foulston, attorney, whose office repre- 
sents several companies, was again ap- 
pointed chairman of the fire prevention 
committee. 


Kansas Agents Meet 


A meeting of Kansas representatives 
of the Connecticut Mutual Life was held 
in Wichita with F. O. Lyter, assistant 
supervisor of agencies, in charge, and 
F. S. Forbes, auditor of accounts, also 
in attendance from the home office. 


L. T. Hemmelgarn Feted 


A party in honor of L. T. Hemmel- 
garn, field assistant of the Travelers at 
Sioux City, la., who has been appointed 
St. Paul branch manager of the Union 
Central Life, was held in Sioux City 
with many Travelers’ officials from 
Omaha in attendance. Those from 
Omaha included Tim Webb, manager 
Travelers casualty department; Paul 
King, life and accident department; E. 
H. Jorgensen, fire; Richard Shaunessy, 
special agent; Clifford Rich, fire, and 
Albert Kuhley, life and accident. 











Dean Agency School 


Cecil K. Dean, general agent for the 
Penn Mutual at Wichita, Kan., con- 
ducted a training school in life insur- 
ance fundamentals and salesmanship 
outlined by V. B. Coffin, director of 
training. Mr. Dean’s agency won the 
plaque given by the company to the 
agency which obtained the largest num- 
ber of applications on Penn Mutual 
“Loyalty Day” this year, which contest 
included all agencies in the central 
states. 














IN THE SOUTH AND SOUTHWEST 














Agents Club in Convention 





President Vardell of Southwestern Life 
Comments on Good Growth in 
Houston, Texas, Meeting 





J. H. Harned of Dallas was elected 
president of the Southwestern Life 
Club, agents’ organization of the South- 
western Life, at a three-day convention 
in Houston, on the basis of having the 
greatest volume of business. A. A. 
Green and R. L. Maxwell won the chal- 
lenge cup for business done, with Ben 
Bedford third. R. W. Slovacek of 
Temple was first in the number of ap- 
plications and C. B. Johnson took 
honors for all-around efficiency. 

This year has been remarkably good 
considering everything, President T. W. 





Vardell told the agents. He said at 
the end of 1930 there would be $280.- 
000,000 in force. Speakers at business 
sessions included Vice-presidents R. R. 
Lee, E. G. Brown and R. A. B. Good- 
man, all of Dallas. Those who spoke 
at the banquet, introduced by C. F. 
O’Donnell, company counsel, were: H. 
R. Safford, executive vice-president Mis- 
souri Pacific and Commissioner Tarver 
of Texas. 





Missouri State Given Clean 


Bill After Attorney’s Claims | 





LITTLE ROCK, ARK., Dec. 17.— 
The Missouri State Life has been given 
a clean bill of health by Commissioner 
Floyd of Arkansas. Three claimants, 
by a local attorney, had filed a petition 
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requesting an investigation of the com- 
pany and a revocation of its authority to 
do business in Arkansas, if the charges 
were found to be true. The claims were 
for $2,000 each, based upon total dis- 
ability clauses in the policies. It devel- 
oped that the weekly disability benefits 
had been paid to each of the claimants, 
but that their claims under the total dis- 
ability clause were being investigated 
and had not been paid. 

E. Brill, assistant vice-president Mis- 
souri State Life, represented his com- 
pany. 

J. T. Lynn, state manager Missouri 
State Life, issued the following state- 
ment: . “The proceeding instituted be- 
fore the insurance commissioner by Tom 
Poe, an attorney of this city, is but an 
effort on his part to force the Missouri 
State Life to pay three claims which the 
company considers without merit. The 
company has in good faith declined to 
pay these claims and this action on Mr. 
Poe’s part will not cause it to surren- 
der its right to contest the validity of 
such claims in the courts of the state.” 





Unique Insurance Plan with 
Alumni of Mississippi U. 





An interesting insurance arrangement 
between the University of Mississippi 
alumni and the Southern Central Life 
of Meridian has been negotiated by F. B. 
Powell, general manager Southern Cen- 
tral. 

On each $1,000 of insurance issued 
to members of the alumni association, 
the Southern Central undertakes to pay 
the association $10 each year. The in- 
dividual policyholders retain full title to 
their insurance, but assign to the alumni 
association coupons attached to the pol- 
icy, which are guaranteed to be at the 
rate of $10 per $1,000 of insurance. In- 
surance is issued on the nonmedical 
basis. 

The plan is welcomed by the alumni 
association in a bulletin as being a 
means of establishing a fund immedi- 





ately. The usual insurance transaction 
of alumni associations is to have the 
graduates make the proceeds payable to 
their university. “This plan,” the bul- 
letin of the Mississippi association 
points out, “while successful in part, 
was not sound, because after a few years 
the alumni thought they needed the in- 
surance coverage more than the college 
and the beneficiary was changed.” 





Guaranteed Dividends Taboo 
MONTGOMERY, ALA., Dec. 18.— 


A sweeping ruling has been issued by 
the Alabama insurance department pro- 
hibiting life insurance companies oper- 
ating in Alabama from issuing policies 
which guarantee specified dividends, or 
in place of them the issuance of shares 
of stock after Jan. 1. It points out that 
this practice is in direct violation of the 
state insurance laws. 


Teacher Duper Sentenced 


C. R. Williams, insurance salesman, 
who is accused of having duped school 
teachers of Oklahoma out of thousands 
of dollars, has been sentenced to two 
years imprisonement, on conviction of 
an insurance fraud in Texas. 


Metropolitan Men Meet 


Sixty-six managers, assistant manag- 
ers and agents of the Metropolitan Life, 
met in Winston-Salem, N. C., last week. 
R. R. Lawrence and G. W. Robinson, 
superintendents of agencies from the 
home office, were the principal speakers. 


Sharp Gives Radio Talk 


A talk on business insurance was given 
over station WRVA at Richmond, Va., 
by H. F. Sharp, president of the Rich- 
mond Association of Life Underwriters 
and head of the Atlantic Agency, gen- 
eral agent for the Atlantic Life. It was 
the second of a series sponsored by the 
Richmond association. There will be 
ten of these radio talks altogether. 

















PACIFIC COAST AND MOUNTAIN 




















Friendly Spirit Is Reported 


Van Winkle of Los Angeles Association 
Tells of Conference With Bank 
of America Head 








At a luncheon meeting of the Life 
Managers Club of Los Angeles, Kellogg 
Van Winkle, chairman of the commit- 
tee that is handling the Bank of 
America situation, reported that his 
committee had a very friendly and satis- 
factory conference with A. Mount, 
president of the Bank of America, and 
E. J. Nolan, chairman of the board. A 
second conference, for further discus- 
sion of the matter, is to be held in Janu- 
ary. In the meantime it is understood 
that Messrs. Mount and Nolan, who are 
deeply interested, will give the subject 
of retirement of the Bank of America 
from life insurance agency work very 
serious consideration. 

The principal speaker at the meeting 
was G. S. Hastings, superintendent of 
agencies New England Mutual Life, 
who emphasized the wonderful oppor- 
tunity now existing for the development 
of new business, particularly in the field 
of business insurance, and also the need 
for selection of a more capable type of 
average agent in the field. 


Interest in Qualification Bill 


SAN FRANCISCO, Dec. 18.—Con. 
siderable interest in the agency quali- 
fication bill which is to be presented by 
the California Association of Insurance 
Agents at the next legislature is being 
manifested by life general agents and 
managers of San Francisco. An infor- 
mal meeting was held Friday looking 








toward the formation of a committee 
to cooperate with the fire and casualty 
agents in presenting the proposed meas- 
ure. D. E. Mooney, Peoria Life, first 
vice-president San Francisco Life Under- 
writers Association and vice-president 
of the San Francisco General Agents & 
Managers Association, has held several 
conferences with the fire agents with 
reference to the proposed legislation. 


Thirty Enrolled in C. L. U. Class 


Thirty life underwriters of San Fran- 
cisco are at present enrolled in the 
coaching school of the University of 
California preparatory to examinations 
for the degree of Chartered Life Un- 
derwriter. 

The second section of the course will 
commence Dec. 30 with Prof. . 
Mowbray as instructor in “Insurance 
fundamentals.” The classes will run 
until June when, following a_ three 
weeks’ review, the examinations will be 
given. 








Wins Second German Case 


Following the action of Judge Bean in 
federal court at Portland, Ore., in sus- 
taining a demurrer in the case of Heine 
vs. New York Life, which was made a 
test case for a large number of suits 
brought in Portland on life policies is- 
sued by American companies in Ger- 
many, Circuit Judge Hewitt, in another 
similar suit brought by Ewald Luet- 
johann against the New York Life, 
overruled a motion for an order requir- 
ing the company to transport to Port- 
land from New York all of its books 
and records relating to all life insurance 
policies issued and in effect during the 
years 1922-1928 inclusive. Judge Hewitt 











“Ability Involves 
Responsibility” 


This gem of thought from the 
pen of Maclaron may be inter- 
preted in various ways, but it 
would make an ideal reminder 
for the uninsured or underinsured 
family provider. 


Whatever may be the talents 
of such a man, he has not 
reached his own limit of 
achievement unless he has 
recognized and met his 
obligations. 


And among the greatest of these 
is the full protection of his 
dependents. 


The Prudential 


Insurance Company of America 


EDWARD D. DUFFIELD, President 





Home Office - Newark, New Jersey 











The Rewards of Consistency 


F A BUSINESS MAN takes care of his business, the business takes care of 

him. Life insurance field work is a business, and subject to the principles 
of general business. Those who achieve in this work are those who give it 
their undivided and full thought and effort. Isn't this merely natural and 
logical ? 

Life insurance field work under satisfying conditions is a career giving 
opportunity for achievement and profit according to ability and undivided 
effort. THe Muruat Lire Insurance Company or New York affords such 
conditions to its field workers. Life insurance in all standard forms, annuities, 
disability and double indemnity benefits, prompt and equitable dealings, and 
facilities for serving policyholders in practical ways combine to make its 
agency force successful. 

Earnest-minded men and women of character and ability contemplating a 
career in full-time field work are invited to apply to 


The Mutual Life Insurance Company 


34 Nassau Street of New York New York, N. Y. 
DAVID F. HOUSTON GEORGE K. SARGENT 
President 2nd Vice-President 
and Manager of 
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Emanecipator Policy 
q/ves more protection 
per dollar of premium 


The Lincoln National 
Life Insurance Company 


fort VWVayne, Ind. 





Mention 

The National 
Underwriter 
when writing 
for a free copy 
of 

“The Lincoln 
Life Man.”’ 


SER IEN EN NN NS ENS SEN ENS EN EN ENS 
A mighty fine Christmas gift! i 
Leon Gilbert Simon’s 


“BUSINESS INSURANCE” 


the outstanding life insurance book of the year 


Ab 


“Business INSURANCE’ 


case. 


tells how to sell business insurance. 


“Business INSURANCE” 
bilities for him. 


it cannot be regarded as “ji 
as a sincerely appreciated gift. 


Just drop a line to— 


The Insurance Book House 


arora 





’ admirably presents a subject of keen interest 
to every ambitious life underwriter, even though he may never have sold a 
‘Right-up-to-the-minute, it is written in an easily understandable 
manner by an expert of wide experience ; 


cannot fail to prove inspirational to every 
reader because he is bound to read between the lines, the tremendous possi- 
Not only is “Bustness InsuRANCE” a gift good for the 
reader, but also it is something of rather special interest at this time so that 
“just-a-book,” but rather is bound to be received 


Let us mail copies of “Business Insurance’”’ to several of 
your associates whom you would like to particularly favor 
this. year. We'll send them a Christmas message for you. 


420 E. 4th St. 
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Selling Plans of Stars 
. 


Do you care 
for Visual Selling? 
Three interesting cases: 
“We had occasion recently 
to formulate a brief 
on Life Insurance 
and its relation to 
State and Federal Income 
and Inheritance Taxes. 
The case required 
immediate action so we 
took necessary sheets from 
our Diamond Life Bulletins. They 
sold a policy for $100,000. 
The applicant kept the sheets. 
Can we get more?” 
Yes. 
Again: “Property Chart 
helped close $5,000 today.” 
Again: “Wrote one policy 
as direct result 
of showing Chart in 
Chapter Ten.” 
If you want to make 
a fine individual 
canvassing portfolio 
invest in 

es 


The Diamond Life Bulletins 


420 E. 4th St., Cincinnati 


“They Do Tell--How Men Sell” 











Los Angeles—“Eventually” 
with Roy Ray Roberts 


The State Mutual Life has undertaken an extensive 
program of expansion in California. The Los An- 
geles agency welcomes you and offers modern con- 
tracts in an agency using the most up-to-date 
yo Write us about our ‘‘Adaptation Plans.’’ 
Roy Ray Roberts, General Agent, State Mutual a 
Assurance Company, Roosevelt Bidg., Los Angeles. 











With the Unique Manual-Digest you 
have a complete reference book that will 
give you a quick, concise answer to 
practically any question as to the finan- 
cial and insurance position, the policy 
provisions, rates, dividends histories, 
values, and general information regard- 
ing an American Life Insurance Com- 
pany. Order at your company club rate 
from The National Underwriter. 


it is not too technical, and really 


Cincinnati, Ohio 
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held that such action was impractical as 
well as an abuse of discretion. 





PACIFIC STATES EXPLAINS 
BEESEMYER CONNECTION 





The Pacific States Life of Hollywood 
has issued a statement to the effect 
that G. H. Beesemyer, who is held re- 
sponsible for the embezzlement of 
nearly $8,000,000 from the Guaranty 
Building & Loan Association, the fail- 
ure of the Bank of Hollywood and an- 
other mortgage company, has not been 
connected with the life company for 
several months. The statement says that 
Beesemyer was formerly a director and 





that the failure of the financial organ- 
izations does not affect the company in 
any way. 


Idaho Code Completed 


Copies of the proposed Idaho insur- 
ance code, as recommended by the in- 
surance commission, have been com- 
pleted and mailed to all interested per- 
sons by D. C. Neifert, director of 
insurance and secretary of the com- 
mission. 

Preparation of the code required 
months of labor on the part of the com- 
mission, which was appointed by — - 
ernor Baldridge on authorization of tl 
legislature at its 1929 session. 











ACCIDENT- AND HEALTH FIELD 











Health Conservation Is Urged 





Dr. J. R. Neal Warns Against Neglecting 
“Danger Signals” in Address to 
Chicago Managers Club 





The desirability of greater effort along 
health conservation lines by accident 
and health insurance interests, intended 
to keep people out of trouble instead of 
promising to pay them when they get 
in, was emphasized by Dr. J. R. Neal 
of the Abraham Lincoln Life, president 
of the Health & Accident Underwriters 
Conference, in an address to the Acci- 
dent & Health Managers Club of Chi- 
cago Monday. He also gave the matter 
a personal appeal by advising the man- 
agers present not to neglect the “dan- 
ger signals” in their own cases. 

Danger in Modern Life 


It is not unusual to hear a man say 
that he is “not in business for his 
health.” Dr. Neal said that the results 
show this is evidently true in a literal 
sense. When there is a knock in a 
man’s auto, he immediately takes steps 
to have it corrected, but does not take 
similar action when the trouble is with 
himself instead of his car. There is a 
general feeling that accident and illness 
is always going to happen to someone 
else. He traced the progress made in 
the medical field as a result of which 
such diseases as yellow fever, malaria 
and typhoid fever are no longer men- 
aces, and said that the great danger 
now is from the hurry and worry of 
modern life. 

Several officials of the Health & Acci- 
dent Conference in addition to Dr. Neal 
were present at the luncheon, including 
D. C. MacEwan, Pacific Mutual Life, 
chairman executive committee; P. H. 
Rogers, Massachusetts Bonding, secre- 
tary, and R. S. Hills of the same com- 
pany, chairman of the manual commit- 
tee. Officials of several of the Chicago 
oe were also in attendance. 

he club voted favorably on the pro- 
posal for a joint meeting with the Cas- 
ualty Field Club of Chicago in February. 





THE OTIS HANN COMPANY,INC. 


JACK ROBERTS HANN, PRES. 


333 No.MICHIGAN AVE. 


CHICAGO 





Boston Companies Merge 





Loyal Protective Reinsures Ridgely 
Protective—Both Formerly Owned by 
Same Holding Company 





BOSTON, Dec. 18—The Loyal Pro- 
tective has _ reinsured the Ridgely 
Protective, effective Dec. 31. The Mas- 
sachusetts insurance department and 
stockholders of both carriers have ap- 
proved the deal. 

Both companies specialize in accident 
and health insurance for Masons and 
Odd Fellows and since January, 1929, 
have been controlled by the National 
Protective Companies, a holding com- 
pany. The stock is closely held, there 
being but six stockholders in each com- 
pany. F. R. Parks is president of the 
Loyal and vice-president of the Ridgely 
and M. F. Heath is president of the 
Ridgely and vice-president of the Pro- 
tective. 

The merger has been effected for the 
purpose of greater efficiency and econ- 
omy in operation. 

The Ridgely Protective was started in 
1894 as an assessment company but re- 
organized on a stock basis in Decem- 
ber, 1907. It had, last Dec. 31, total 
admitted assets of $721,363; $200,000 
capital and $177,371 surplus. 

The Loyal Protective Insurance Com- 
pany started in 1909 as a successor to 
the Loyal Protective Association, rein- 
suring the business of the latter which 
was a mutual company. Its last state- 
ment shows admitted assets of $896,427; 
$100,000 capital and $326,532 surplus. 





Non-can Business Booms 


Due to the fact that its non-can- 
cellable accident and health rates in- 
crease on the average about 33 percent 
at the end of this year, the Continental 
Assurance has been experiencing a 
great influx of new premiums. In the 
first 11 days in December as much pre- 
miums were received on non-can as in 
any previous month this year. The com- 
pany sees this as an illustration of the 
argument advanced many times this 
year that substantial business can bi 
obtained by agents if they work hard 
enough and have the proper inducement: 
to offer clients. 





Issues New Non-Can Form 


The Great Northern Life is issuing : 
new non-cancellable income policy, 
known as the “1931 special.” It is un- 
qualifiedly non-cancellable to age 70. It 
is issued in several different forms rang- 
ing in period of coverage from 14 
months to life. It can be written to 
cover from the first day or with elim- 
ination periods up to 90 days. Complet« 
hospital and surgical coverage will alsc 
be added if desired. The number of pol- 
icies to be issued is limited to 5,000. 
The classification manual will be fol- 
lowed strictly in determining rates. Not 
more than $200 per month will be issued 
to Classes AA and A and not more 





than $100 per month to Classes B and 
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Policies will not be issued to classes 
wer than C. 


Tighten on Non-Can 


Companies selling non-cancellable ac- 
dent and health are greatly tightening 
1eir underwriting rules. This is in 
1¢ with the general practice of all 
ympanies selling any form of income 
sability cover this year. The principal 
iuse is increased moral hazard due to 
the stock crash and business depres- 





sion. One of the outstanding com- 
panies in the non-can field is accepting 
absolutely no borderline cases with 
waiver nowadays. Deafness is taboo, 
as are any cases involving gastric ulcer, 
tuberculosis, and even simple goiter. It 
is said this company has come to the 
conclusion that it cannot afford to write 
non-can on any except A-1 cases this 
year. Inspections are much stiffer, with 
particular emphasis on the exact finan- 
cial condition of the applicant. 








NEWS ABOUT LIFE POLICIES | 








New Policies, Premium Rates, Dividends, Surrender Values, and all Changes in 
Policy Literature. Rate Books, etc. Supplementing the “Unique Manual- 
Digest” and “‘Little Gem,” Published Annually in May and April respectively. 














Income Indemnity, New Policy 





United Life & Accident Form Pays from 
Death Until Assured Would Have 
Attained 65 





Income indemnity policy is the title 
of the new form now offered by the 
United Life & Accident of New Hamp- 
shire. For a fixed annual premium of 
$210, at all ages, the company under- 
takes to pay the beneficiary $100 a 
month from the time of the assured’s 
death until the assured would have 
reached age 65. Furthermore, a lump 
sum of $600 for each $100 of monthly 
indemnity carried will be paid at the 
death of the assured. 

There is a further provision of the 
policy that in case death occurs during 
the three years prior to the termination 
date the monthly income will be paid 
for a minimum period of 36 months. 

Although the basic premium is the 
same at all ages at issue, being fixed at 
$21 for each unit providing $10 per 
month income, the minimum policy 
which the company will issue will be 
$25 monthly income. 


Additional Benefits 


For a varying additional premium 
based on the age of the assured and of 
the beneficiary, the policy may be ex- 
tended to pay after the termination date 
one-half the regular monthly indemnity 
as long as the beneficiary survives. 

The regular waiver of premium or dis- 
ability income benefit may be included 
in the policy. Accidental death benefits 
payable in a lump sum at death, corre- 
sponding to the company’s regular and 
triple indemnity benefits, may be in- 
cluded on the basis of $1,000 accidental 
death benefits or $2,000 if death occurs 
from certain specified accidents, with 
each policy unit providing a $10 monthly 
income. 

Income Insurance Virtues 


“Income insurance,” President Hollis 
tates, “is recognized as the most 
iesirable means of accomplishing the 
true purpose of insurance; viz., to pro- 
tect the family against the loss of the 
income earned by the husband and 
ather. Many plans of income policies 
re now on the market; for instance, 
1onthly income, continuous monthly 
ncome, family income, etc. Yet experi- 
ence has shown that these forms are 
Id only with difficulty. Their chief 
lrawback is the large premium outlay 
required to assure even a moderate in- 
me. 

“The income indemnity policy solves 
these difficulties by not capitalizing the 
income. It has no face amount of in- 
surance. It does not provide for income 
payments when the death of the as- 
ured would cause no loss of earnings. 
Ry eliminating such coverage it has been 
ossible to produce a premium for this 

licy to an amount within the reach of 
the average salaried man and thus he is 
enabled to provide an adequate income 
or his family after his death at much 
less cost than other forms of income in- 
urance.” 





Reliance Increases Dividends 





Maintains Record Started in 1923 — 
Change Ranges Between 15 and 30 
Cents Per $1,000 





In spite of the general depression the 
Reliance Life finds it possible to an- 
nounce an increased dividend schedule 
for 1931. Each year since 1923 the Re- 
liance dividend schedule has been in- 
creased. 

An illustration based on the 1931 
schedule shows dividends almost double 
those of 1923 in spite of the fact that 
premiums have been reduced since that 
time. 

The increase this year ranges from 15 
cents to 30 cents per $1,000. The sched- 
ule in brief follows: 


Ordinary Life 


-—— Premium Year——— 
Prem. 1 2 5 10 20 

Age 3 3 3 3 3 3 
le 17.97 4.05 4.13 4.36 4.83 6.03 
25..... 20.13 4.29 4.39 4.68 5.25 6.68 
30..... 22.92 4.59 4.70 5.08 5.78 7.46 
AAS id 26.55 4.99 5.14 5.60 6.42 8.44 
POcenes $1.33 5.50 5.67 6.21 7.24 9.61 
—C 37.80 6.15 6.36 7.05 8.30 10.98 
50... . 46.65 7.04 7.32 8.16 9.63 12.65 
Pe ske-e 58.84 8.30 8.64 9.65 11.38 14.65 
a 75.77 10.05 10.46 11.66 13.66 17.16 

Twenty-Pay 
ie ti ta 28.86 4.52 4.69 5.25 6.35 9.29 
25 29.24 4.76 4.95 5.58 6.80 10.05 
30 32.13 5.05 5.27 5.97 7.33 10.94 
35 35.71 5.42 67 6.46 7.95 11.97 
. See 40.20 5.90 6.17 7.03 8.73 13.16 
— Fe 46.04 6.50 6.81 7.80 9.68 14.53 
+ sane 3.83 7.33 7.69 8.80 10.86 16.12 
5 64.52 8.52 8.93 10.16 12.38 17.98 
60 79.61 10.22 10.67 12.03 14.39 20.28 

Twenty-Year End. 
20..... 48.13 6.75 7.15 8.46 11.02 18.09 
48.68 6.84 7.24 8.55 11.11 18.19 
30..... 49.46 6.97 7.37 8.67 11.24 18.33 
Bicesee 50.62 7.15 7.55 8.86 11.40 18.53 
40..... 52.46 7.39 7.79 9.09 11.64 18.81 
Seeeves 55.49 7.74 8.15 9.48 12.04 19.24 
ae 60.54 8.30 8.74 10.09 12.65 19.88 
55..... 68.77 9.26 9.70 11.08 13.64 20.89 
Pisese 81.90 10.73 11.19 12.63 15.19 22.40 
Thirty-Year End. 

Deeeeee 30.96 5.33 5.55 6.24 7.59 11.26 
Zo 31.69 5.45 5.67 6.37 7.72 11.36 
, Se 32.78 5.61 5.83 6.55 7.92 11.54 
ae 34.52 5.87 6.08 6.82 8.19 11.82" 
Ce 37.30 6.20 6.43 7.17 8.60 12.24 
45 41.82 6.69 6.94 7.76 9.28 12.88 
Wacane 49.00 7.44 7.74 65 10.28 13.88 


Mid-West Life 


The Mid-West Life of Nebraska has 
withdrawn its modified ordinary life 
policy. Experience shows that lapses 
increased sharply on this policy, in the 
sixth year when the rates were in- 
creased, the lapse ratio being 32.43 per- 
cent while on other policy forms it is 
only 2.93 percent. The company has had 
an unusually good sales experience on 
its new life expectancy policy, it hav- 
ing supplanted the ordinary life in popu- 
larity, the sales volume running two and 
a half times as large and 2.2 percent 
average in size. 

Prudential Dividend 

Dividends amounting to $86,299,000, a 
record, are announced by the Pruden- 
tial. The company has apportioned 
$53,566,000 for industrial policyholders, 
as against $41,000,000 in 1929, a gain of 


$12,566,000; for holders of ordinary poli- 
cies paid quarterly, semi-annually or 








Forceful Messages. 


THAT TRANSLATE LIFE INSURAN 
into terms of 
GUARANTEED PROSPERITY 


‘ as 
* 
~ 


AMERICAN CENTRAL 
LIFE INSURANCE COMPANY 


INDIANAPOLIS 


“Guaranteed Guaranteed 
Benefits Low Cost” 


HERBERT M.WOOLLEN 
President 

















Wanted.... 
....a Man 


Possessing the following qualifications: 

ih AGE 35 or over, seasoned and a pro- 
ducer. 

* THREE years of life insurance experi- 
ence, 
Must be personally acquainted with at 
least 25 life agents. 


.... to him 
we offer.... 


7 The Highest commission for low cost 
participating insurance. 
The services of an experienced field 
man, to help him in the field, appoint- 
ing sub-agents, giving sales helps and to 


“PUT HIM OVER” 
Over $125,000,000 in Force 


We are particularly interested in Illinois, Missouri, North Carolina and 
Michigan, especially Detroit. Write fully. We will not check references 
until after interview. 


Address R-38, care The National Underwriter 
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After a Hard ‘Day ~ 





In the Insurance 
Business 


COLLEGE INN 


TOMATO JUICE 
colet ar Nie 


« = - A) 





The renowned 
bracer and 
appetizer 





ON SALE AT DRUG STORES 
FOUNTAIN GRILLS AND ALL FOOD 


COLLEGE INN FOOD 


PRODUCTS CO. 
[ Division of Hotel Sherman Co.] 
CHICAGO, ILL. 








HOME LIFE INSURANCE 
COMPANY 


of New York 
A COMPANY OF OPPORTUNITY 


Ethelbert Ide Low, James A. Fulton, 
Chairman of the Board President 


On Agency matters address 
H. W. Manning, Superintendent of Agencies 
256 Broadway, New York 




















625,852 Prospects 


received advertising letters 
in first nine months of 1930 


$36,210,101 of Business 


sold on lives of ‘‘advertised”’ 
prospects in same period. 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


Established 1879 DES MOINES, IOWA 




















Here is a right-to-the-point 154-page book for busy sales 
men—Price $1.50 _ Order from The National Underwriter 
A1946 Insurance Exchange, Chicago. 





Developing 
Sales Personality 




















diemiiilin together with intermediate 
monthly premium policies, $32,733,000, 
compared with $30,031,000 a year ago, or 
$2,702,000 increase. 

The 1929 dividend was $71,031,000, so 
that the increase this year in all three 
branches is $15,268,000. 


California State Life 


The California State Life of 
mento is now issuing a family 
contract on ordinary life and 


Sacra- 
income 
20-pay 


plan for either 10 or 20-vear dependency 
period. This pays the regular 12 per- 
cent annually of the face to beneficiary 


in case of assured’s death when in the 
stated period, but in addition pays 20 
percent of the face immediately to bene- 
ficiary at death, the remaining 80 per- 


cent being payable in one sum at the 
end of the dependency period. Pre- 
miums remain level throughout the in- 
come period, when they reduce to stand- 
ard premium for the particular contract 
at date of issue. 

Rates for the ordinary life are: Ten- 
year plan—age 35, $25.29. with waiver 


income. $29.35; 
and $33.82, 
20-pay plan 
and $38.06, 


$36.13, with waiver and 
20-year plan—$29.66, $30.60 
respectively, and for the 

are: Ten-year—$33.72, $34.44 





respectively; 20-year—$38.09, $39.91 and 


$42.53, respectively. 


Lamar Life 


The special home guardian 
family income policy of the Lamar Lif: 
can now be written for a minimum of 
2,500 instead of a minimum of $5,000 


policy, th 


New Era Life 


The New Era Life Association, Grand 


tapids, Mich., fraternal, announces a 
new policy known as the “ready mone 
contract,” with draft attached, the pur- 
pose being to provide the beneficia: 
with the face amount of the policy 
within 24 hours after death enters th: 
family. This policy is written on a non- 
medical basis, ages 7 to 50, in amounts 
from $250 to $500, at ordinary life rate 


Eureka-Maryland 

The Eureka-Maryland announces ar 
“accommodation life” policy modeled s 
as to accommodate the insurance life ex 
pectations. The policy has flexible con- 
version privileges. A low rate has been 
fixed and minimum amount which will 
be written is $2,500. 
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Patterson in Toronto Talk 


Head of Great Chicago General Agency 
of Penn Mutual Gives Pointers on 
Increased Sales 


Five rules for increased production 
were given by A. E. Patterson, general 
agent Penn Mutual in Chicago, in his 
talk on “How to Sell More Life Insur- 
ance” at the meeting of the Life Under- 
writers Association of Toronto. Mr 
Patterson suggested training oneself to 
do straightforward, clear thinking; to 
set a goal in life; to put oneself on a 
schedule monthly, weekly or even daily; 
to keep records but have them simple 
and not burdensome. For his fifth sug- 
gestion he summarized the “Golden Tri- 


angle” plan of the Penn Mutual which 
contemplates learning three organized 
sales talks, giving at least three such 


talks each day and adding at least three 
new prospects each day. 

“More men fail in life insurance today 
because of lack of organizing themselves 
than for any other reason,” he said. 
“My experience tends to show that not 
5 percent of the life underwriters in 
America have the slightest appearance 
of having themselves organized. No 
distributor of any other product that I 
know of is so lacking in this respect.” 

He urged that mental processes be 
directed along the most useful channels 
and that agents develop for themselves 
certain brands of specialized knowledge, 
training their minds to avoid discussion 
which wastes time; avoiding argument 
with fellow underwriters or associates 
that result in academic discussions of no 
value. He said it is necessary to estab- 
lish a production quota, a mark for in- 
surance ‘in force or a certain income that 
the agent feels is necessary for himself 
and his family, which must be revised 
upward regularly. “Don’t be like the 
Scotchman who was willing to give $100 
to become a millionaire,” he said. 

“Organize your time, have specific 
hours during the day for being in your 
office, as well as for being in front of 
your prospect. Stick to that schedule. 
Plan your work into manageable units, 
breaking it up into small packages that 
are easy and pleasant to handle. Have 
a definite plan for seeing your first case 
before 10 o'clock each morning and then 
follow out that plan.” 

In a general way, he said, records 
should be divided into two groups, one 
the working records of calls, interviews, 
deliveries and business sold and in force, 
and also records pertaining to finances, 
the latter including a working budget 
and an accurate record of income and 
disbursements, together with a record 
of the agent’s financial condition. 





Discusses Estate Problems 


Professor Tells Value of Insurance Be- 
fore Cincinnati Association—Me- 
morial to W. J. Williams 


The settlement of a normal estate 
was discussed by Howard L. Bevis, pro- 
fessor of administration and law Uni- 
versity of Cincinnati, at a meeting of 
the Cincinnati association. He said a 
gross estate will shrink a fifth after in 
heritance taxes and fees have been paid 

The law allows a rebate of 1 percent for 
each month when the inheritance tax is 
paid before the end of the year. \ 
function of life insurance is that it en- 
ables all claims and taxes to be paid 
promptly, thereby settling the estate and 
quickly taking advantage of the rebate 

There are five classes of claims, de- 
creasing in order of importance, he said 
First, funeral expenses, expenses of ill- 
ness, and court costs. After these is the 
widows -allowance, determined by the 
executor and calculated to enable the 
widow to live in the manner to which 
she is accustomed for one year after 
the husband’s death. Next are claims 
allowable under the United States laws 
After these come taxes. Lastly come 
claims for manual work and labor not to 
exceed $150, and work done within the 
last year. 

It was announced the next meeting 
would be held Jan. 13. A memorial res- 
olution was read for W. J. Williams 
late president of the Western & South- 
ern Life of Cincinnati, which is to be de- 
livered to the company as an expression 
of esteem. Mr. Williams was an hon 
orary member of the association. 

* * x 


Minneapolis—Rollo H. Wells, vik 


president of the White & Odell agency 
of the Northwestern National Life, has 
been elected president of the Minne- 


apolis association, succeeding H. W 
Kavel, Aetna Life. F. R. Olson, Nort 
western National Life, is the vice-presi- 


dent; O. I. Hertsgaard, Mutual Trust 

Life, secretary, and C. N. Patters: 

Union Central, treasurer. Mr. Kavel, the 

retiring head, automatically became 

chairman of the executive committee. 
Se 

Montreal—Montreal association's a 
nual meeting was held Dec. 11, and t 
following officers elected: President J. 
Ducharme; first vice-president, O. C. Bis- 
sell; second vice-president, L. A. Joncas 
The retiring president, A. J. R. Park: 
reviewed the past year. 

ee * 

Pittsburgh, Pa. G. Johnson, su 
pervisor for the Penn Mutual in Pitt 
burgh, has been elected chairman of thie 
agency supervisors’ group of the Pitt 
burgh association. At the last meeting 
of the group P. O. Colson, agency <« 
ganizer for the Reliance Life, delivered 
an address on recruiting. 
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INDIANA 


HAGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
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ARRY C. MARVIN 
Consulting Actuary 
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Detroit Life Has Elected 
Two New Vice-Presidents 





STAFF MUCH STRENGTHENED 





Louis Charbonneau Takes Charge of 
Real Estate Investments and 
H. L. Walker of Agencies 





President J. A. Reynolds, of the De- 
troit Life, announces that Louis Char- 
bonneau and Hugh L. Walker are 
elected vice-presidents. 

Mr. Charbonneau goes to the De- 
troit Life from the Union Guardian 
Trust Company of Detroit with which 
he has been associated since 1920 and 
where he was assistant vice-president 
in charge of mortgage loans. He will 
be in complete charge of real estate in- 
vestments of the Detroit Life. 

Mr. Walker, as superintendent of 
agents, begins active duty at once. He 
has, during his business career, been 
head of the company relations depart- 
ment of the Life Insurance Sales Re- 
search Bureau at Hartford. He has had 
a wide experience in agency work and 
comes from the Home Life of New 
York where he held the position of as- 
sistant superintendent of agencies. He 
will devote his time with the Detroit 
Life to the development of its agency 
departments. 


Chicago Managers Gather 


Hear McMillan of Milwaukee on 
Agency Building—Report Association 
Is in Sound Condition 





Clifford McMillan, home office gen- 
eral agent of the Northwestern Mutual 
in Milwaukee, was the principal speaker 
at a meeting Tuesday of the General 
Agents & Managers Club of Chicago, 
a division of the Chicago Association of 
Life Underwriters. He spoke on 
“Agency Building.” He urged that 
men hired next year be of a type hav- 
ing many contacts, but he made the 
general assertion that most agencies 
have enough good material now, and 
general agents and managers should get 
behind their men, work out budgets, 
financial plans, etc., instead of sending 
“green” men out in this depressing pe- 
riod to “break their hearts.” 

™ believe in education of agents,” he 
said, “but too often agents get the 
habit of sitting around during the train- 
ing period and contract office-itis.” He 
said there should be closer contact with 
men and managers should know their 
habits, financial problems and ambi- 
tions. 

Initiates Stiff! Requirements 

Mr. McMillan said starting Jan. 1 in 
Milwaukee his staff will be required to 
make 40 calls a week per man, 14 in- 
terviews and one or more sales. 

B. F. Shapro, San Francisco general 
agent Penn Mutual, was a guest. Jens 
Smith, Chicago manager Pacific Mutual, 
told of the cooperative advertising cam- 
paign. S. T. Chase ,general agent Con- 
necticut Mutual, said life insurance 
men contributed over $8,000 in the cha- 
rity drive. A. E. Patterson, general 
agent Penn Mutual, reported the Chi- 
cago association in sound financial con- 
dition. He said there was excellent co- 
operation between agents and managers 
this year from a financial and moral 
standpoint. He complimented H. T. 
Wright, president; E. B. Thurman, past 
president, and Walt Tower, managing 
director, on activities in the association, 
particularly in the matters of member- 
ship increase and finances. The next 
meeting will be in February. 


John Hancock Auditor Dies 


V. A. Field, 72, for 25 years auditor 
for the John Hancock Mutual Life at 
the home office, died last week. 











$22,000,000 Estate Tax 
Paid by Heirs of Ryan 





State and federal estate taxes 
totaling about $22,000,000 were 
paid on the $145,000,000 estate of 
Thomas F. Ryan, New York 
financial genius, an intermediate 
accounting in surrogate court 
there discloses. The state tax was 
$17,379,000, and federal tax $4,- 
382,000. Thus the estate was re- 
duced to $123,000,000, a depreci- 
ation of more than 15 percent. 











Sun Won’t Pay Commissions 
Where It Is Not Licensed 





NEW YORK, Dec. 18—The Sun 
Life of Canada will no longer pay com- 
missions on policies written on the lives 
of residents of states to which it is not 
admitted. This step was taken in co- 
operation with the New York depart- 
ment as a means of eliminating the 
temptation to brokers to solicit busi- 
ness here and take their prospects to 
New Jersey or other states where the 
company is authorized to do business. 
Acting Superintendent Behan said that 
while the company is outside the de- 
partment’s jurisdiction, officials of the 
Sun Life had informed him that they 
were unaware of volations of the New 
York insurance law; that the company 
had no desire to violate or evade the 
New York regulations and that in the 
future no commissions would be paid 
where a policy on a New York resident 
was involved. The company has writ- 
ten to brokers here informing them of 
this step. 


Opposition Encountered 
in Investment Report 





Unexpected opposition to the report 
of the special committee on life insur- 
ance investments of the National Con- 
vention of Insurance Commissioners 
headed by Commissioner Boney of 
North Carolina was met at the New 
York meeting of the commissioners. 
Major Boney submitted his report at 
the Hartford meeting in September. It 
was laid over until the New York 
meeting for action. Chairman Boney 
moved that the report be adopted. 
Commissioner Taggart of Pennsylvania 
objected to the report saying that it at- 
tempted to dictate to sovereign states 
what they should do in the way of in- 
vestment requirements or at least it was 
confusing. 

He said Pennsylvania would object to 
any attempted outside interference of 
this kind. Commissioner Tarver of 
Texas took a similar position saying 
that he felt that the report in its pres- 
ent form. should not be adopted as an 
expression of opinion from the conven- 
tion. Commissioner Dunham of Con- 
necticut said that the committee had 
done some hard work in making up the 
report and he felt that it was not its 
intention to try to dictate terms but 
suggested that it be referred back for 
further consideration. This was done. 


hyp Production Leaders 


T. Graff of the Salt Lake City office 
of th Lincoln National Life has just 
passed 100 weeks of consecutive weekly 
production and has qualified for mem- 
bership in the gold seal division of the 
Consecutive Weekly Production Club. 

O. F. Gilliom, of Berne, Ind., is the 
“grand old timer” of the club, with 849 
weeks, or more than 16 years of consecu- 
tive weekly production to his credit, 849 
weeks. Others with excellent records of 
long time weekly production are S. A. 
Bardwell, Cleveland, 685 weeks; D. E. 


President Loomis 


Looking for His Sock 








Manager George T. Wight of the 
Association of Life Insurance Presidents 
in introducing the chairman, who pre- 
sided at the — meeting in New 
York, President J. L. Loomis of the 
Connecticut Mutual, said that he desired 
to find something about Mr. Loomis s« 
that he could put him in human touch 
with the audience. Mr. Wight con- 
sulted the family historian. Here is the 
result of his researches. 

“I consulted his family historian 
She is a very charming young woman 
who I venture to predict will be heard 
from in the not far distant future as a 
clever, talented writer. She went 
through, for your benefit, the archives 
at Granby, the ancestral home not far 
from Hartford, and then she made 
report to me, and to show you that it 
is an authentic report I am going to dis 
play it to you. I am going to read just 
one item from that report: ‘Just befor« 
getting off a train from the west at 
Westfield, Mass., early in the morning 
several years ago, he’—meaning out 
chairman— asked the porter to take his 
berth apart and look for his other sock 
Both he and the porter were pretty 
frantic because it was in the middle oi 
the winter and father’—the relationship 
of the historian now is revealed—‘didn’t 
want to get off the train without socks 
Just before the train stopped he found 
that he had put two socks on one foot.’” 








Peavy, Beaumont, Tex., 506 weeks; 
C. B. Rittenberry, Amarillo, Tex., 474 
weeks; H. G. Swift, Bryant, O., 455 
weeks, and S. H. Annis, Detroit, 452 
weeks. 











WANTED 


TW O Men with experi- 
ence in training and 
supervision of Life In- 
surance Salesmen. 
Clay W. Hamlin Co. 
GENERAL AGENTS 
Mutual Benefit Life Insurance Co. 
Rand Bldg., BUFFALO, N. Y. 




















Agency Manager Wanted 


By young progressive and success- 
fully established Middle Western 
company. This is not the ordinary 
“opening” but is instead an oppor- 
tunity for the right man to become a 
“member of the family” of a company 
that is soundly established and ready 
to expand rapidly now. Applicants 
should be between thirty and forty- 
five years of age and able to exhibit 
a record of successful agency devel- 
opment. Address S-16, care The Na- 
tional Underwriter. 











Generai 
Agency Executive 


Branch Manager, 


Young man, age 31, married, 


Address $-13, The National Underwriter. 











Life Underwriter Desires Position 


Experienced Life Underwriter with ten years busi- 
ness experience desires to secure position with Claim 
Department of some reputable Insurance Company. 
Either in Home Office or as Zone Claim Represen- 
tative. Prefer traveling, however, thoroughly ex- 
perienced in Office routine. Excellent references 
Address $-14, The National Underwriter. 








Agent or Home Office 


good education, ten 


years life insurance experience—Agent, Gen. Agt., 
Branch Mer., Home Office Supervisor of agencies 
with one of largest multiple line companies desires | 
connection as Manager in Tennessee especially or as | 
a Home Office Agency assistant to a busy executive 
His references are excellent He bears splendid 
reputation and has been most successful. Present 
Company will recommend highly Wide insurance 
acquaintance through south, central and middle west 
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